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BSE SENSEX S&P CNX
76,864 23,867
Y’ s SUZUKI
Bloomberg MSIL IN
Equity Shares (m) 314
M. Cap. (INRb)/(USDb) 4243.5/46.1
52-Week Range (INR) 17372 / 11059
1, 6, 12 Rel. Per (%) -4/-6/10
12M Avg Val (INR M) 5767

Financials &Valuations (INR b)

Y/E MARCH 2026E 2027E 2028E
Sales 1,822 2,105 2,419
EBITDA 223 257 307
Adj. PAT 156 181 220
EPS (INR) 496 576 701
EPS Gr. (%) 9.1 162 216
BV/Sh. (INR) 3,352 3,779 4,289
Ratios

ROE (%) 148 153 163
RoCE (%) 19.2 198 211
Payout (%) 30.2 330 314
Valuations

P/E (x) 272 234 193
P/BV (x) 4.0 3.6 3.1
EV/EBITDA (x) 164 138 111
Div. Yield (%) 1.1 1.4 1.6

Shareholding pattern (%)

As On Dec-25 Sep-25 Dec-24
Promoter 58.3 58.3 58.3
DIl 22.9 22.6 23.0
Fll 15.8 15.8 15.5
Others 3.0 3.3 3.3

FIl includes depository receipts

Stock Performance (one-year)
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CMP: INR 13,497 TP: INR17,406 (+29%) Buy
Market share revival key to drive a re-rating

MSIL’s recent underperformance relative to the Auto index is likely to be driven by 1)

near-term underperformance in wholesale and 2) disappointing 3Q performance.
However, we believe these concerns seem to be overdone, given that retail demand
for MSIL remains healthy, both in cars and UVs, and the same is reflected in its
outperformance in retail sales post-GST cut. Further, its near term wholesale has been
capped by capacity constraints, which is likely to be addressed from Apr’26 onwards
as its new capacity comes on stream. We expect MSIL to outperform industry growth
in FY27, aided by its healthy launch pipeline, which includes: 1) a new Brezza variant,
2) the recently launched Victoris and e-Vitara, and 3) at least one more new launch in
FY27E. Further, its export momentum is likely to remain healthy as it works towards
its medium-term target of 750,000-800,000 vehicles by FY31 - it has already surpassed
its FY26 target in Feb26. Further, we expect the increase in input cost pressure to be
offset by reducing discounts, improving mix, and normalizing pricing in cars. Overall,
we factor in MSIL to post 16% earnings CAGR over FY25-28E. We reiterate our BUY
rating on MSIL with a TP of INR17,406, valued at 26x Dec’27E EPS.

Healthy launch pipeline and revival in cars to help revive market share
Car demand has picked up post the GST rate cut, and MSIL is emerging as a key
beneficiary of the same. However, while the demand is strong, MSIL is
constrained for capacity in the near term, which is likely to get addressed from
Apr'26 onwards. Post that, we expect MSIL to outperform industry growth
backed by its healthy launch pipeline, which includes: 1) benefits from the
recently launched Victoris and e-Vitara, 2) the soon-to-be-launched Brezza
upgrade, and 3) at least one more new launch in FY27E.

Exports to remain a key growth driver

Suzuki Japan is shifting more and more of its export market production from
Japan to India. Further, the alliance between Toyota and Suzuki offers long-
term growth opportunities, as Toyota’s global markets are now accessible to
Maruti. Suzuki has made India its global production hub for the e-Vitara and the
Victoris. Led by a strong demand momentum across multiple markets, MSIL has
already surpassed its export target for FY26 of 400k units in Feb’26. It continues
to work towards its medium-term target to export 750,000—-800,000 vehicles by
FY31. Given the tailwinds highlighted above, we expect MSIL to post 25%
volume CAGR in exports over FY25-28E.

Market share recovery key to stock re-rating

MSIL has underperformed the Auto Index post GST rate cuts largely on concerns
of a weaker than expected performance in 3Q. We believe these concerns are
overstated, as we expect MSIL to outperform the industry in FY27 and beyond
once its near-term capacity constraints are resolved, supported by its robust
product launch pipeline. Overall, we factor in MSIL to post 16% earnings CAGR
over FY25-28E, largely back-ended. We reiterate our BUY rating on MSIL with a
TP of INR17,406, valued at 26x Dec’27E EPS.
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Healthy new launch pipeline to help outperform from hereon

B Post the launch of the new Victoris in Sep25 and aided by GST rate cuts, MSIL
has bounced back reasonably well. When we compare retail sales over Apr-
Aug’25, MSIL grew broadly in line with the industry. However, during Sep-
Feb’26, while MSIL retails have grown 16.3% YoY, industry retails are up 15.1%
YoY. This has led to a 170bp market share recovery over this period to 40.9%.

Exhibit 1: MSIL has outperformed the industry growth in this fiscal

—O—Retail Industry growth (%) —O— MSIL growth (%)
36.0

24.0
12.0

0.0 O

(

-12.0

Apr-25
May-25
Jun-25
Jul-25
Aug-25
Sep-25
Oct-25
Nov-25
Dec-25
Jan-26
Feb-26

Source: Vahan, MOFSL

m  However, its performance could have been better if not for the capacity
constraints it currently faces as it is currently producing at peak capacity. With
the capacity constraint issue to be addressed soon, we do expect MSIL's UV
segment to outperform the industry on the back of its healthy launch pipeline.

We elaborate below on some of the recent and upcoming new launches.

Healthy demand for the new Victoris

m  The Victoris was strategically launched through the Arena network which has
almost 3,000+ touchpoints and has helped MSIL tap into Tier 2 and Tier 3 cities
as well. It bridged the gap between the compact Brezza and the premium Grand
Vitara, offering a "full-size" SUV experience at an aggressive entry price of
INR1.05m. This entry price point is also the lowest in the segment, targeting the
first-time SUV customers across urban and rural markets. The Victoris has a
massive line-up of 21 variants across the price range of INR1.05m to INR1.99m.

m  Further, Victoris does not compromise on the safety of the vehicle and offers a
5-star rating in both Bharat NCAP (BNCAP) and Global NCAP. The car provides 6
airbags as standard across the entire variant line-up, along with features such as
ESP and hill hold, while providing features like a 360-degree camera and ADAS
Level 2 in the upper trims.

m  The success of the model can be gauged by the fact that it has already surpassed
50k unit sales in the first five months of its launch.

m  Further, given the overlapping price points, we did expect the Victoris to
cannibalize the Brezza at the lower end and the Grand Vitara at the upper end.
However, Maruti has done very well by positioning this vehicle such that it leads
to minimal cannibalization and drives a material increment in volumes post this
launch. The GV, which was selling an average of 6.2k units per month prior to
Victoris launch, has shot up to 8.6k units per month in the last few months, also
aided by the GST rate cut benefit. We expect the Victoris to be a key growth
driver for MSIL for FY27E.

11 March 2026



molilal
oswal

Financial Services

Maruti Suzuki

Exhibit 2: Victoris + GV have added to volumes without material cannibalization

Grand Vitara Victoris
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Source: Company, MOFSL

Upcoming Brezza facelift

We understand that MSIL is also expected to launch a Brezza facelift soon.
According to media articles, the upcoming facelift is expected to be a significant
overhaul rather than a simple cosmetic update. One of the most critical
mechanical changes is likely to be the expected introduction of a turbo-petrol
engine—either the 1.0- liter booster jet or a new 1.2-liter unit. MSIL already has
a 1-liter booster jet engine in the Fronx currently. The big advantage of either of
these engines in the Brezza would be the fact that it will qualify for the lower
GST rate of 18% (vs. 40% rate currently, as the current model has a 1.5-liter
engine). This will help position the product competitively in the market. It is
important to highlight that Brezza had a relative competitive disadvantage post
GST rate cuts. While the GST on competing models like Nexon and Venue
reduced from 28% to 18%, the same on Brezza came down to 40% from 45%.
MSIL has had to absorb this differential on this model in a bid to maintain its
competitive positioning. Further, such has been Brezza’s standing in the market
that, despite the relative disadvantage due to the higher duty, it is still selling
almost 15k units per month in this fiscal.

Thus, if the company were to launch a smaller engine under Brezza, which could
help reduce its price point, it could materially help ramp up volumes for the
model. We also understand that the 1-liter booster jet may not compromise
power for the model materially (100hp vs. 103hp for the 1.5-liter engine).

Some articles also allude to the presence of a new six-speed manual
transmission, which may replace the existing five-speed unit to provide better
highway cruising and fuel efficiency. There could also be a few cosmetic design
changes, which will help align the Brezza with the design language seen in the
recently launched Maruti Suzuki Victoris.

Even on the interiors front, there are expectations of a dual-tone theme, a
larger 10.25-inch touchscreen infotainment (up from the current nine-inch unit),
ventilated front seats, and a powered driver's seat. The other key change
expected is that, just like the Victoris, the new Brezza is also likely to have the
underbody CNG tank layout, preserving the boot space, which had been a pain
point for customers.

While we await the exact details of this upgrade, we do expect this variant to
help drive incremental volumes for MSIL going forward.
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e-Vitara launched in the domestic market with Baas option for customers

The e-Vitara has been priced at INR1.59m for the Delta variant (49 khw battery) and

moves up to INR1.97m for the top-end trim with the larger 61 kWh battery pack.

MSIL has also launched the e-Vitara in the domestic market with a Battery-as-a-

Service (BaaS) option designed to lower upfront costs and attract a broader set of

EV buyers. Under the BaaS model, the e-Vitara’s base version is available at about

INR 10.99 lakh (ex-showroom), with customers paying separately for battery usage

at around INR3.99/km. Beyond this, MSIL has also provided a few incentives for EV

adoption to customers, which include:

m  Afree 7.4kW AC charger, including free installation, worth Rs50k for the
introductory period.

m  The owner will also get a one-year of complimentary free charging across MSIL’s
charging stations, available through the Maruti Suzuki 'e for me' app. The free
charging facility is capped at 1,000 units or for one year, whichever comes first,
at the 2,000 exclusive charging points across 1,100 cities. Both the above points
would help drive away range anxiety fears for a customer.

®  They have introduced an attractive buyback option, ensuring a 60% buyback
amount after three years/45k kms or 50% buyback after four years/60k km. This
would clearly help allay resale value fears of a customer.

m  MSIL is also providing an eight year/1,60,000 km warranty on the battery pack
and a three-year warranty on the vehicle. Additionally, a five-year extended
warranty on the vehicle can be purchased at an additional cost.

We believe this is an excellent overall package from MSIL because it: 1) reduces the
upfront cost for a customer, 2) largely takes care of charging needs, and 3) provides
resale value assurance. Under MSIL’s strong distribution network and established
brand connection, along with other attractive offers, this scheme is likely to resonate
well with prospective EV customers. While MSIL is currently facing supply constraints,
we expect the actual ramp-up for this model in the domestic market to commence
from July onwards once its new facility comes on stream.

11 March 2026



molilal
oswal

Financial Services

Exhibit 3: e-Vitara vs. competition

Maruti Suzuki

e-Vitara Creta EV Windsor EV
Price v INR1.98m v/ INR2.44m v/ INR1.83m
Baas availability v Yes v No v Yes
Baas price v" INR1.45m + INR4.4/km for v NA v/ INR1.33m + INR4.5/km

60km/day for 1,500km/month
ARAI certified range v’ 543km v’ 510km v’ 449km
Battery pack v 61kW v 51.4kwW v/ 52.9kW
v lifetime warranty for first-
Battery warranty v 8yr/160k km v 8yr/160k km time buyer, otherwise
8yr/160k Km
0,

Buyback assurance v gg;: :2:: i z:g:z//G?Jikklr;n.’ls or v NA v’ 60% after 3 years/45k km
Power v’ 128kwW v 126kwW v’ 100kwW

Safety features

v’ ADAS level 2

v’ 7 airbags, 5* BNCAP

Charging time (AC charger)v” 10-80% 9hr

Screen

Other features

v’ 10.25inch

v 10-way powered driver seat

v Sunroof with fixed glass

V'8 Speakers

v' ADAS level 2 with 20 features,
ADAS linked regen braking

v 6 airbags

v/ 10-100% in 4 hours with 11kW
charger

v/ 10.25inch

v 8-way powered driver and
passenger seat

v’ Smart voice panoramic sunroof

V'8 speaker

v’ 10- -step sliding and reclining rear v 160TA s T

seat

v’ Autonomous L2 ADAS,
with 12 functions

v 6 airbags

v/ 10-100% in 9.5hrs

v 15.6inch

v 6-way powered driver seat

v infinity view glass sunroof
(first in segment)
v'9 speaker

v 135-degree recline

Exhibit 4: e-Vitara launched in India with a BaaS option

Source: Company, MOFSL
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Supply constraints likely to ebb from 1QFY27
m  As highlighted above, MSIL is currently facing challenges in meeting market

demand due to capacity constraints. Given their flexible manufacturing lines, they
are at the moment managing the production across their different models, which
is why one is seeing volatility in their dispatches across products over the last few
months. Additionally, given the supply constraints, their order backlog has
remained healthy at about 175k units even as of the end of Feb’26, and their
inventory has inched up from 3 days to 12 days, of which 7 days are in transit.
Further, we understand that Phase 2 of the Kharkhoda facility is expected to
become operational by Apr'26, and a few months after that, the fourth line at
the SMG plant will be commissioned. Both will have a capacity of 250k units pa
each. The Gujarat line of 250k units pa lines is a dedicated line for EVs. The fact
that MSIL would inaugurate a dedicated 250k line for EVs soon would indicate:
1) they are likely to launch one more EV soon, and 2) they are seeing strong
demand for EVs in their export markets.

The above launches are beyond the one new launch that MSIL does every year.
With supply constraints being resolved and on the back of the launches highlighted
above, we expect MSIL to outperform industry growth in FY27E. Given these
tailwinds, we have factored in MSIL to post a 13% volume CAGR in domestic UVs
over FY26-28E.
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GST cuts have helped revive small car demand

One of the key reasons for MSIL’s loss in market share over the years is the much
weaker demand for small cars over the last few years, which contributes to 51% of its
volumes. Over the last 10 years, the small car industry has declined at a 3% volume
CAGR relative to PV industry growth of 5%. This underperformance has been driven by:
1) a sharp spike in vehicle prices over FY18-25 that rendered small cars unaffordable,
and hence demand shifted towards used vehicles; 2) a shift in demand preference
towards SUVs, especially post launch of compact/micro SUVs.

Exhibit 5: PV market share down due to higher car mix

Car market share (LHS - %) =—O— UV market share (LHS - %)
—O— PV market share (RHS - %) MSIL Car mix (RHS - %)
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Source: MOFSL

However, with the GST rate cuts, demand for small cars has bounced back as their
“affordability” quotient has materially increased. Further, MSIL, being the market
leader, has taken it upon itself to target reviving small cars. As a result, the company
has actually passed on an additional 5-10% on small cars beyond the GST rate cut to try
to revive small car demand.

Exhibit 6: MSIL has passed on higher than GST cuts to consumers in the car segment

MSIL model Price Change (INR) Price Change (%)
Alto 74k to 1.2L 10.8 - 19.6%
Brezza 48k to 1.3L 41 -8.5%
Celerio 71k to 1.1L 8.8-16.5%
Swift 78k to 99k | 8.1-10.7%
WagonR 78k to 1.2L 8.8-13.2%

Source: MOFSL

B After this sharp cut, prices for small cars became a lot more affordable, and this
also raised the price gap with micro-SUVs, as well as second-hand vehicles. This,
in turn, has led to a strong pick-up in car demand over the last few months. For
instance, after posting a 6% YoY decline in 1H, car demand has picked up well
and has posted a 13% YoY growth in the period between Oct’25-Jan’26.

®  Our dealer checks suggest that retail demand for cars has also picked up well
post the GST cut announcement. For instance, demand for models like Alto and
Spresso has increased significantly in the recent past. In fact, the WagonR enjoys
a waiting period of about a month, according to the management. For MSIL, the
newly launched Dzire is also seeing a strong demand currently. Even the likes of
Baleno are seeing a healthy revival in demand over the last few months.

m  The other important point to highlight is the potential implementation of the
Eighth Pay Commission. While the final recommendation and the timeline on
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the same are awaited, it is clear that this is expected to significantly raise the
salary for government employees, thereby raising their discretionary
consumption capability. This augurs well for the sustained momentum for
affordable cars.

Given the low vehicle penetration in India and the relatively low income levels for
the majority of the households (as per the Economic Survey of FY25, the average
monthly income of a self-employed individual in India was INR13,279 in FY24),
small car demand in India is likely to sustain in the long run at healthy levels, albeit
at “right” price points.

Needless to say, as and when car demand normalizes, MSIL is expected to be a key
beneficiary of the same. We factor in MSIL to post a steady 4% volume CAGR in
small cars over FY26-28E.

While we do expect cars to continue to underperform UVs, even a growth in small
cars is likely to augur well for MSIL relative to the double digit decline earlier.

The double digit decline in cars was one of the key reasons for MSIL’s
underperformance in PVs over the last few years. With a healthy launch pipeline in
SUVs and an expectation of a steady demand for cars, we expect MSIL’s market
share to continue to improve in the coming quarters.

Exhibit 7: Revival in the small car industry is leading to market share recovery for MSIL

—O—Car industry growth (LHS - %) —O— MSIL market share (RHS - %)
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Source: Company, MOFSL

Exports to remain a key growth driver

Over the past five years, MSIL has seen a stronger 27% volume CAGR in the
export market. This growth has taken the exports contribution of MSIL from
6.5% in FY20 to approximately 15% in FY25. Given its strong momentum in
exports, MSIL’s export market share in the PV segment has increased to ~43%
from 14.8%.

Suzuki Japan is shifting more and more of its export market from Japan to India,
given that it can export a robust, durable product at a very competitive price.
Further, the global alliance between Toyota and Suzuki is playing a key role in
the growing export potential for MSIL, as Toyota’s global markets are also now
accessible to Maruti.

MSIL’s top export models include the Fronx (21%), Jimny (15%), Baleno (13%),
Swift (11%), and Dzire (9%), and together they contribute to almost 69% of its
export mix.

Further, MSIL’s export portfolio remains geographically well diversified, with
Africa, Japan, Chile, Saudi Arabia, and Mexico among its key overseas markets.

11 March 2026
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Africa and the ME contribute more than 50% of exports. In these regions, MSIL
uses the Suzuki dealership network to export vehicles largely made in India.
Demand for models like Swift, Baleno, Dzire, and Fronx, which are fuel-efficient,
affordable, and desirable, continues to be strong in South Africa and Saudi
Arabia. In Saudi Arabia, demand for small cars is rising due to a larger youth
population and more women entering the workforce. In South Africa, there is a
growing emphasis on fuel efficiency and durability, and hence sales of Swift and
Fronx remain strong in this region.

With both Suzuki and Toyota’s support, Japan has now emerged as a significant
growth market following the recent introduction of the Fronx and Jimny. In Jul'25,
the Fronx became the fastest Indian SUV to hit the 100k units export milestone
within just 25 months of its global launch. Japan has become the company’s
second-largest export destination, but it is still under 20% of total exports.

The e-Vitara export program forms part of Suzuki's strategy to establish India as
the global production hub for the electric vehicle. The company plans to export
the 'Made in India' e-Vitara to over 100 countries. e-Vitara is currently produced
on a shared line in the Gujarat plant, which has an annual capacity of 100k units.
This plant also produces Fronx, which continues to enjoy healthy demand in
both domestic and export markets. MSIL commenced exports of 2900 units of E
Vitara to 12 European countries from Aug’25, including the UK, Germany,
Norway, France, Denmark, Switzerland, the Netherlands, Sweden, Hungary,
Iceland, Austria, and Belgium. This model is currently facing supply constraints,
which are likely to be resolved once the fourth plant at Gujarat comes on stream
in Jul’26.

Further, India will be the global production hub for the recently launched Victoris,
and like the EV, this new SUV will be exported to over 100 countries globally. The
Victoris is rebadged as ‘Across’ for global markets. Maruti plans to export the SUV
to over 100 countries in Latin America, Africa, and the Middle East.

Given the above factors, MSIL continues to see a robust export momentum in
the current fiscal. For FY26YTD, while MSIL exports are up 32% YoY, the industry
(ex-MSIL) has grown at just 7%. Also, MSIL has already surpassed its export
target for FY26 of 400k units in Feb’26. It continues to work towards its medium-
term target to export 750,000-800,000 vehicles by FY31, up from 395,000 in
2025. Given the tailwinds highlighted above, we expect MSIL to post a 25%
volume CAGR in exports over FY25-28.
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Exhibit 8: Strong gains in export market share for MSIL Exhibit 9: Top 6 models contribute to 77% of exports
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Exhibit 10: Exports to record a 25% CAGR over FY25-28E
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Valuation and view

Over the last six months, MSIL stock has actually declined 12% and has
underperformed the Auto index by almost 9%. Part of the reason for its
underperformance is likely to be driven by: 1) underperformance in wholesales over
the last couple of months and 2) disappointing 3Q performance.

Exhibit 11: MSIL has underperformed the Auto Index

155.0 —— Nifty Auto
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Source: Company, MOFSL
Exhibit 12: MSIL Relative Stock Performance (%)
3M 6M 12M
MSIL -16.9 -11.9 15.9
NSE Auto -6.3 -3.5 254
NIFTY Index -7.8 -5.0 6.1

Source: MOFSL
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Exhibit 13: One-year forward P/E (x) band

Maruti Suzuki

However, as highlighted in the previous section, we note here that the
underperformance in wholesales is largely a function of the supply constraints
that the company is currently facing, which will get addressed once its new
capacity comes onstream from Apr onwards. Further, to ascertain demand
sustenance, we note here that retail demand continues to be healthy for MSIL,
as is visible in Vahan retail. Further, as highlighted in our 3Q result update, the
key reason for a relatively weak performance from MSIL was the fact that it had
passed on the higher GST rate cut benefit to consumers on small cars and on
Brezza to help sustain demand momentum.
As highlighted in our previous section, MSIL has a healthy launch pipeline that
will help drive market share improvement from here, which includes: 1) a new
Brezza variant likely in a smaller engine, 2) the recently launched e-Vitara, and
3) at least one more new launch in FY27E. This is apart from the recently
launched Victoris, which is seeing healthy demand momentum. Further, we
expect its export momentum to be sustained in the coming months, given the
expected ramp-up of e-Vitara as well as Victoris going forward. Overall, we
factor in MSIL to post 10% volume CAGR over FY25-28E.
We note here that, adjusted for the SMG amalgamation, MSIL's 9MFY26 EBITDA
margins dipped 160bp YoY to 12.8% and have been impacted by: 1) the impact
of Karkhoda ramp-up and higher discounts in 1H, 2) higher than expected pass-
on of GST, and the impact of rising input costs. For FY27E, we expect the impact
of increase in input cost pressure to be offset by reducing discounts, improving
mix, and normalizing pricing in cars. We then factor in a modest 50bp margin
improvement for FY28E. Overall, we factor in MSIL to post 16% earnings growth
over FY25-28E, largely back-ended. Post the recent correction, the stock is
attractively valued at 23.4x FY27E / 19.3x FY28E EPS. We reiterate our BUY
rating on MSIL with a TP of INR17,406, valued at 26x Dec’27E EPS.

Exhibit 14: One-year forward P/B (x) band
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Exhibit 15: Snapshot of the revenue model

000 units FY21 FY22 FY23 FY24 FY25 FY26E FY27E FY28E
Al/LCVs 30 34 38 34 34 39 42 44
Growth (%) 35.7 14.4 12.4 -11.2 2.2 12.5 7.0 6.0
% of Dom vols 2.2 2.4 2.2 1.8 1.8 1.9 1.9 1.9
MPV (Vans) 105 108 131 137 136 141 153 165
Growth (%) -11.3 3.1 21.1 4.5 -1.1 4.3 8.0 8.0
% of Dom vols 7.7 7.7 7.7 7.4 7.1 7.0 7.0 7.0
A2 (other hatchbacks) 840 810 985 858 780 803 831 860
Growth (%) -4.6 -3.6 21.7 -12.9 -9.0 2.9 3.5 3.5
% of Dom vols 61.7 57.3 57.7 46.5 41.0 40.0 38.2 36.5
A3 (Dzire, Ciaz) 142 145 164 175 173 184 194 206
Growth (%) -30.5 1.8 13.4 6.6 0.8 5.8 5.9 5.9
% of Dom vols 10.4 10.2 9.6 9.5 9.1 9.1 8.9 8.7
UVs 245 317 388 642 778 841 955 1,080
Growth (%) 4.3 29.3 22.4 65.4 21.1 8.2 13.6 13.0
% of Dom vols 18.0 22.4 22.8 34.8 40.9 41.9 43.9 45.9
Total Domestic 1,362 1,414 1,707 1,846 1,902 2,008 2,175 2,355
Growth (%) -6.7 3.8 20.7 8.1 3.0 5.6 8.3 8.3
% of Total vols 93.4 85.6 86.8 86.7 85.1 82.7 80.6 78.2
Exports 96 238 259 283 333 419 524 655
Growth (%) -6 148 9 9 17 26 25 25
% of Total vols 7 14 13 13 15 17 19 22
Total Volumes 1,458 1,652 1,966 2,129 2,234 2,427 2,699 3,010
Growth (%) -6.7 13.3 19.0 8.3 4.9 8.6 11.2 11.5
ASP (INR 000/unit) 482 534 598 662 684 751 780 803
Growth (%) -0.3 10.8 11.9 10.7 3.4 9.7 3.9 3.0
Net Sales (INR b) 703 883 1,175 1,409 1,529 1,822 2,105 2,419
Growth (%) -7.0 25.5 33.1 19.9 8.5 19.2 15.5 14.9

Source: MOFSL, Company
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Story in charts

Exhibit 16: Trends in volume and growth Exhibit 17: EBITDA margin and EBITDA per car
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Exhibit 18: EPS (INR) and growth in EPS Exhibit 19: Dividend payout (%) and cash balance (INR b)
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Exhibit 20: Expect FCF conversion to recover Exhibit 21: RoE vs. RoCE (%)
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Standalone Income Statement (INR M)
Y/E March 2021 2022 2023 2024 2025 2026E 2027E 2028E
Net Op Income 7,03,325 8,82,956 11,75,229 14,09,326 15,28,679 18,21,702 21,04,674 24,18,506
Change (%) -7.0 25.5 33.1 19.9 8.5 19.2 15.5 14.9
EBITDA 53,453 57,012 1,10,077 1,64,011 2,01,492 2,22,619 2,57,233 3,07,073
Change (%) -26.8 6.7 93.1 49.0 229 10.5 15.5 19.4
EBITDA Margins (%) 7.6 6.5 9.4 11.6 13.2 12.2 12.2 12.7
Depreciation 30,315 27,865 28,233 30,223 56,070 67,521 75,773 83,713
EBIT 23,138 29,147 81,844 1,33,788 1,45,422 1,55,098 1,81,460 2,23,360
EBIT Margins (%) 33 33 7.0 9.5 9.5 8.5 8.6 9.2
Interest 1,008 1,259 1,866 1,932 1,942 2,233 2,010 1,809
Other Income 29,464 17,935 21,613 38,548 50,647 49,680 55,845 64,485
EO Expense 0 0 0 0 0 0 0 0
PBT 51,594 45,823 1,01,591 1,70,404 1,94,127 2,02,545 2,35,295 2,86,036
Effective tax Rate (%) 18.0 17.8 20.8 22.5 26.3 23.0 23.0 23.0
PAT 42,297 37,663 80,492 1,32,094 1,42,976 1,55,959 1,81,177 2,20,248
Adj. PAT 42,297 37,663 80,492 1,32,094 1,42,976 1,55,959 1,81,177 2,20,248
Change (%) -25.1 -11.0 113.7 64.1 8.2 9.1 16.2 21.6
Standalone Balance Sheet (INR M)
Y/E March 2021 2022 2023 2024 2025 2026E 2027E 2028E
Sources of Funds
Share Capital 1,510 1,510 1,510 1,572 1,572 1,572 1,572 1,572
Reserves 5,12,158 5,39,350 6,02,310 8,38,248 9,38,895 10,52,410 11,86,427 13,46,939
Net Worth 5,13,668 5,40,860 6,03,820 8,39,820 9,40,467 10,53,982 11,87,999 13,48,511
Loans 4,888 3,819 12,158 331 0 0 0 0
Deferred Tax Liability 3,847 -2,027 -3,411 -1,124 12,911 12,911 12,911 12,911
Capital Employed 5,22,403 5,42,652 6,12,567 8,39,027 9,53,378 10,66,893 12,00,910 13,61,422
Application of Funds
Gross Fixed Assets 3,14,553  3,24,892 3,89,704 4,22,982 7,08,487 8,26,080 9,36,080 10,57,080
Less: Depreciation 1,64,983 1,87,719 2,11,655 2,38,029 2,65,464 3,32,985 4,08,758 492,471
Net Fixed Assets 1,49,570 1,37,173 1,78,049 1,84,953 4,43,023 4,93,095 5,27,322 5,64,609
Capital WIP 14,898 29,294 28,970 65,339 57,593 40,000 40,000 40,000
Investments 4,47,908 4,37,675 4,77,607 6,85,180 5,22,005 5,97,005 7,03,005 8,25,005
Curr.Assets, Loans 82,902 1,22,345 1,38,021 1,60,813 2,28,838 2,57,275 2,85,328 3,25,050
Inventory 30,500 35,331 42,838 41,196 51,230 74,864 86,493 99,391
Sundry Debtors 12,766 20,301 32,958 46,013 65,377 49,910 57,662 66,260
Cash & Bank Balances 323 320 334 4,557 780 7,728 1,478 2,993
Loans & Advances 6,642 307 299 328 432 432 432 432
Others 32,671 66,086 61,592 68,719 1,11,019 1,24,341 1,39,262 1,55,974
Current Liab & Prov. 1,72,875 1,83,835 2,10,080 2,57,258 2,98,081 3,20,482 3,54,745 3,93,242
Sundry Creditors 1,01,617 97,610 1,17,804 1,45,824 1,74,211 1,99,639 2,30,649 2,65,042
Others 60,252 71,104 75,939 91,329 1,00,193 1,00,193 1,00,193 1,00,193
Provisions 11,006 15,121 16,337 20,105 23,677 20,651 23,903 28,007
Net Current Assets -89,973 -61,490 -72,059 -96,445 -69,243 -63,207 -69,417 -68,192
Appl. of Funds 5,22,403 5,42,652 6,12,567 8,39,027 9,53,378 10,66,893 12,00,910 13,61,422
11 March 2026 14
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Ratios

Y/E March 2021 2022 2023 2024 2025 2026E 2027E 2028E
Basic (INR)

Adjusted EPS 140.0 124.7 266.5 420.1 454.8 496.1 576.3 700.5
Cash EPS 240.4 216.9 359.9 516.3 633.1 710.8 817.3 966.8
Book Value per Share 1,700 1,790 1,999 2,671 2,991 3,352 3,779 4,289
DPS 45.0 60.0 90.0 125.0 135.0 150.0 190.0 220.0
Div. payout (%) 32.1 48.1 33.8 29.8 29.7 30.2 33.0 314
Valuation (x)

P/E 96.4 108.3 50.7 32.1 29.7 27.2 23.4 19.3
Cash P/E 56.2 62.2 37.5 26.2 21.3 19.0 16.5 14.0
EV/EBITDA 68.0 63.9 32.8 21.7 18.5 16.4 13.8 11.1
EV/Sales 5.5 4.3 3.2 2.6 2.6 2.1 1.8 1.5
P/BV 7.9 7.5 6.8 5.1 4.5 4.0 3.6 3.1
Dividend Yield (%) 0.3 0.4 0.7 0.9 1.0 1.1 1.4 1.6
FCF Yield (%) 1.5 -0.4 0.7 1.9 13 1.8 2.2 2.8
Profitability Ratios (%)

RolC 18.9 26.8 54.2 73.1 36.9 26.8 29.2 33.4
RoE 8.2 7.0 133 15.7 15.2 14.8 15.3 16.3
RoCE 10.1 8.7 16.9 20.5 20.6 19.2 19.8 21.1
Turnover Ratios

Debtors (Days) 7 9 11 12 16 11 10 10
Inventory (Days) 17 16 15 12 14 17 17 17
Creditors (Days) 73 54 50 53 59 55 55 55
Work. Cap. (Days) -49 -29 24 -28 -29 -28 -28 -28
Asset Turnover (x) 1.3 1.6 1.9 1.7 1.6 1.7 1.8 1.8
Leverage Ratio

Net Debt/Equity (x) -0.8 -0.8 -0.7 -0.6 -0.4 -0.4 -0.4 -0.5
Standalone Cash Flow Statement (INR M)
Y/E March 2021 2022 2023 2024 2025 2026E 2027E 2028E
Profit before Tax 51,594 45,823 1,01,591 1,70,404 1,70,404 2,02,545 2,35,295 2,86,036
Interest 1,008 1,259 1,866 1,932 1,942 2,233 2,010 1,809
Depreciation 30,315 27,865 28,233 30,223 56,070 67,521 75,773 83,713
Direct Taxes Paid -10,107 -11,769 -22,313 -35,557 -37,818 -46,585 -54,118 -65,788
(Inc)/Dec in WC 43,352 -28,098 3,787 22,777 -1,052 912 -40 290
Other Items -27,774 -17,168 -20,884 -38,109 -49,422 -49,680 -55,845 -64,485
CF from Oper.Activity 88,388 17,912 92,280 1,51,670 1,40,124 1,76,945 2,03,075 2,41,575
(Inc)/Dec in FA -23,279 -33,227 -62,474 -69,637 -87,005 -1,00,000 -1,10,000 -1,21,000
Free Cash Flow 65,109 -15,315 29,806 82,033 53,119 76,945 93,075 1,20,575
(Pur)/Sale of Invest. -49,560 31,337 -17,708 -37,191 -15,410 -25,320 -50,155 -57,515
CF from Inv. Activity -72,839 -1,890 -80,182 -1,06,828 -1,02,415 -1,25,320 -1,60,155 -1,78,515
Change in Networth 0 0 0 0 0 0 0
Inc/(Dec) in Debt 3,723 -1,140 7,895 -11,960 -529 0 0 0
Interest Paid -1,006 -1,291 -1,854 -1,472 -1,657 -2,233 -2,010 -1,809
Dividends Paid -18,125 -13,594 -18,125 -27,187 -39,300 -42,444 -47,160 -59,736
CF from Fin. Activity -15,408 -16,025 -12,084 -40,619 -41,486 -44,677 -49,170 -61,545
Inc/(Dec) in Cash 141 -3 14 4,223 -3,777 6,948 -6,250 1,515
Add: Op. Balance 182 323 320 334 4,557 780 7,728 1,478
Closing Balance 323 320 334 4,557 780 7,728 1,478 2,993

Investment in securities market are subject to market risks. Read all the related documents carefully before investing
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