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Market snapshot dﬂ|]|] Today’s top research idea

Equities - India Close chg.% c¥10.%  Bijllionbrains Garage Ventures: Volume cycle turning, new
Sensex 71,925  -0.8 -15.6 businesses building up

Nifty-50 22,363 07 a4 +» The regulatory overhang is easing as derivatives volumes recovered over 20%
Nifty-M 100 58,835 0.1 27 in Sep’26, exceeding expectations following the RBI funding curbs and CAS
Equities-Global Close Chg.% CYTD.% framework. While near-term volumes may remain subdued amid range-

S&P 500 7,807 01 14.0 bound markets, Groww is well positioned to benefit from recovery. New
Nasdaq 27,246 04 17.2 businesses offer significant growth opportunities.

FTSE 100 10,656 10 73 «» Commodities penetration remains below industry levels, while MTF assets of
DAX 25278 08 32 INR37.8b and market share below 3% provide substantial headroom for

Hang Seng 8169 03 -8.4 expansion. Lending, wealth management and AMC can diversify revenues and
Nikkei 225 69,031 0.0 371 enhance profitability. Operating leverage is strengthening, with Cost-to-Serve,
Commodities Close  Chg.% CYTD.% Cost-to-Grow and Cost-to-Operate declining to 10.7%, 9.9% and 11.5% of
Brent (USS$/Bbl) 134 1.0 114.8 platform revenue in 1QFY27, driving strong earnings growth. We forecast
Gold ($/02) 4,172 -0.5 -3.4 FY26-28 revenue/EBITDA/PAT CAGRs of 31%/37%/38%. Reiterate BUY with a
Cu (US$/MT) 14,792 0.8 18.8 one-year target price of INR240.

Almn (US$/MT) 3,054 0.7 2.9

Currency Close Chg.% CYTD.% Research covered

USD/INR 95.8 -1.0 6.6

USD/EUR 11 -0.4 -5.0 Cos/Sector Key Highlights

USDPY 8 o2 -2 Billionbrains Garage Volume cycle turning, new businesses building up

YIELD (%) Close 1MChg CYTDchg  Ventures !

10 Yrs G-Sec 7.4 0.09 0.8 HCL Technologies Al momentum strengthens, but guidance remains cautious
Flows (USD b) 12:0ct MTD Yo ICICI Prudential AMC Strong revenue growth drives an all-round beat

Flls -0.37 -3.99 -31.9

Dils 0.49 418 715 RBL Bank NIl in line; operating performance gaining momentum

Volumes (INRb) 12-Oct MTD* YTD* Anand Rathi Wealth Higher-than-expected opex leads to EBITDA miss; revenue and
Cash 1,100 1273 1341 PAT in line

FRO 1,86,776 2,16,654 2,50,481 Other Updates Can Fin Homes | Healthcare Monthly | EcoScope

Note: Flows, MTD includes provisional numbers.
*Average

m Chart of the Day: Billionbrains Garage Ventures (Volume cycle turning, new businesses building up)

GROWW continues to maintain its leadership position in the NSE active-client market share
NSE Active clients MS (%) FY14 FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22 FY23 FY24 FY25 Sep'26

Groww 0.0 0.0 0.0 0.0 0.0 0.0 0.0 4.1 10.7 16.5 23.4 26.3 29.2
Zerodha 0.4 0.6 1.2 2.8 6.5 10.4 12.5 19.1 17.4 19.6 17.9 16.0 14.7
Angel One 33 31 33 3.9 4.4 4.7 5.0 8.3 10.1 13.1 15.0 15.4 14.6
Upstox 0.1 0.1 0.2 0.3 0.5 11 5.5 11.3 145 8.8 6.2 5.6 4.0
ICICI Sec 11.7 11.7 10.8 10.4 9.6 9.6 10.1 8.4 8.4 7.1 4.5 4.0 4.7
Kotak Sec 5.2 5.3 4.8 4.6 4.4 5.0 5.4 3.9 3.5 2.8 3.0 3.0 3.0
HDFC Sec 6.5 6.8 7.9 8.1 7.3 7.7 6.7 5.1 3.2 3.3 2.7 3.1 2.9
MOFSL 2.9 3.0 3.2 3.5 3.7 3.6 3.5 3.0 2.5 2.5 2.2 2.1 2.0
SBICAP 1.6 2.2 2.4 2.8 2.6 2.4 2.3 1.7 1.8 1.6 2.1 2.0 2.2
Dhan 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.1 0.3 1.2 2.0 2.4

Source: MOFSL, Company

Research Team
Investors are advised to refer through important disclosures made at the last page of the Research Report.

Motilal Oswal research is available on www.motilaloswal.com/Institutional-Equities, Bloomberg, Thomson Reuters, Factset and S&P Capital.
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IHC, First Abu Dhabi eye stake
in Bandhan Bank promoter

A First Abu Dhabi Bank
spokesperson said in reply to ET’s
queries, “As a matter of policy, we
do not comment on individual
client relationships, transactions,
or market speculation.

RPSG Group appoints
Harshad Jain as CEO of FMCG
business

The RP-Sanjiv Goenka (RPSG)
Group has appointed Harshad
Jain as chief executive officer of
its FMCG business, effective
October 12, according to an
organisational circular issued by
the group.

Are patients paying the price
for India’s PE-led healthcare
boom?

Fix hospital room charges at the
average tariffs of three-star
hotels in metro cities, a
parliamentary committee on
health and family welfare
recently highlighted as part of its
361-page report on the
affordability and accessibility of
healthcare in India.

- In the news today

Kmdly click on textbox for the detailed news link

Tata Motors, Stellantis to
develop vehicles in India for
50-plus global markets

Tata Motors Passenger Vehicles
and Stellantis will be developing
vehicles for over 50 global
markets in India, the companies
said on Monday.

Suzlon investing Rs 550 crore
to set up 3 Al-powered wind
blade factories in Gujarat,
Karnataka, Tamil Nadu

Suzlon Group is investing around
Rs 550 crore to set up three Al-
powered blade factories to fast-
track execution of its order book
and meet the rising demand of
the domestic wind industry,
company co-founder Girish Tanti
said.

Britannia’s next big bet for
young India lies beyond
biscuits

For decades, Britannia held a
special place in millions of Indian
homes. From breakfast tables to
school tiffins, from railway
journeys to office drawers,
Britannia has been part of the
country’s everyday life.

GE Aerospace aims to double
India sourcing to $400 million
in four years

GE Aerospace intends to
increase its supply chain
investments in India to $400
million annually by 2030. The
company aims to expand its
procurement from existing
suppliers and add new
components to its sourcing
network.
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Billionbrains Garage Ventures
BSE SENSEX S&P CNX
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o 7 3es CMP:INR193 TP: INR240 (+25%) BUY
Volume cycle turning, new businesses building up
. G FrOww B The regulatory overhang is easing, and Groww is well placed to gain. Broker and
exchange stocks have corrected because options volumes dropped after two
Bloomberg GROWW IN regulations took effect: the RBI's curbs on bank funding to prop traders (effective
Equity Shares (m) 6274 Jul'26) and the CAS framework (effective Aug'26). However, both are hurting less
M.Cap.(INRb)/(USDb) 1208.4/12.6 than the market feared. Prop traders have already found other funding, though at
52-Week Range (INR) 227 /112 a higher cost. Volumes recovered by more than 20% in Sep'26, following the
1,6,12 Rel. IPer (%) 1/6/- Aug'26 dip. The consultation paper also signals that CAS will be modified soon.
12M Avg Val (INR M 10390
ve Val | ) We believe Groww should be a key beneficiary as volumes recover. A sideways
Financials Snapshot (INR b) market may continue to affect volumes in the near term. However, Groww is
Y/E March 2026 2027E  2028E building new revenue streams in broking and beyond, which reduces its
Revenue 48.2 63.6 81.9 dependence on derivatives.
Opex 190 235 280 m Commodities offer a long runway for growth as penetration remains low. While
PBT 28.2 39.0 52.8 5 - . q q
PAT 508 9.0 396 Groww'’s commodities business has grown strongly since launch, penetration
EPS (INR) 3.3 4.7 6.3 among its active derivatives traders remains below the industry average. We
EPS Gr. (%) 13.0 39.4 36.4 expect growth to outpace the industry as awareness and adoption increase.
BV/Sh. (INR) 15.5 20.1 26,5 m MTF presents a significant opportunity to expand market share and improve
Ratios (%) . .. , .
Op. margin 9.1 619 5.0 cash-segment realizations. Groww’s MTF book has reached INR37.8b in 1Q, but
PAT margin 43.3 45.7 48.4 its market share of less than 3% remains well below its 15% share of the cash
RoE 28.7 26.2 27.2 segment. Its strong balance sheet provides ample capacity to scale the book and
Valuations narrow this gap over time. As MTF trades are charged on an ad valorem basis,
P/E (x) >7:8 415 304 higher MTF activity can also improve cash-segment realizations.
P/BV (x) 13.1 15.8 18.8
B Lending, wealth management, and AMC are the next growth engines. These
Shareholding Pattern (%) businesses are at different stages of build-out. Groww has a proven record of
As On Jun-26 Mar-26 launching products at little extra cost, so each should add to profitability. The
Promoter 271 27.4 company has also not yet used its balance sheet to drive growth, which leaves a
DIl 10.1 59 large lever untouched.
Fil 8.0 3.8 W Operating leverage multiplies earnings. In 1QFY27, Cost-to-Serve/Cost-to-Grow/
Others 54.8 62.9 Cost-to-Operate dipped to 10.7%/9.9%/11.5% of platform revenue, from 14.6%/
Fll includes depository receipts 11.9%/18.3%. These improvements drove 101% YoY EBITDA growth and 94%
YoY PAT growth. As customers use more products, each extra rupee of revenue
Stock’s Performance {one-year) should convert at higher margins.
Groww Nifty-Rebased g \ye expect Groww’s revenue/EBITDA/PAT to clock a CAGR of 31%/37%/38%
220 over FY26-28. Our one-year TP is INR240, implying 38x FY28E EPS. Reiterate
160 Broking: Regulatory normalization and deeper customer monetization
130 support growth
B Groww added 154k net active clients on the NSE in Sep’26 on a YoY
00— e © w basis, outpacing the industry’s net addition of 105k clients over the same
g % 2 'go g period, taking transacting users to 23.5m (+24% YoY) as of Sep’26. Stock
[a) s < = <

ADTO market share rose 3.3pp YoY to 15.1%, while retail equity-derivative
market share increased to 11% from 7.2%.

F&O contribution to total income declined to 52% in 1QFY27 from 56.4%
in 1QFY26, offset by increasing contributions from MTF and
commodities. We expect broking revenue to grow at 22% CAGR over
FY26-28E, led by higher customer engagement and product penetration.
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Stocks: Deeper monetization of existing users

Retail stock ADTO market share increased to 15.1% (+3.3pp YoY), despite a
sequential moderation following tighter risk controls. Stock ADTO grew 48%
YoY, indicating sustained share gains.

With 22m transacting users and INR3.6t of customer assets, MTF penetration
remains the key lever to improve cash-segment realizations. We expect the
stock-segment revenue to record 25% CAGR over FY26-28, supported by 10%
order CAGR, active-user additions, and higher product attachment.

Key monitorables: cash-equity market share, order growth, active users, and
revenue per customer.

Equity derivatives: Volume recovery remains the key near-term driver

Retail equity derivatives maintained the market share at 11% in 2QFY27 (on a
QoQ basis) vs. single-digit last year. We expect segment revenue to clock 16%
CAGR over FY26-28, driven by market-share gains and gradual normalization in
trading activity.

CAS implementation on 3™ Aug’26 triggered heightened volatility, particularly
on expiry days, with F&O/cash ADTO declining 16%/2% MoM in Aug'26.
Following SEBI's notification to partially reverse CAS implementation, F&O/cash
ADTO recovered 20%/4% MoM in Sep'26.

Key monitorables: F&O volumes, market share, regulatory changes, and expiry-
day activity.

Commodities: Low penetration supports outsized growth

Commodity derivatives reached 435k active users in 1QFY27 (+10.7% QoQ), with
a 2.6% attach rate to overall active users. Retail notional ADTO market share
across MCX and NSE stood at 28.6%, indicating rapid share capture since launch.
Penetration remains below the industry average among Groww's active
derivative traders, providing headroom for further adoption. We expect the
commodity-segment revenue and orders to register 110% CAGR over FY26-
28E, albeit on a low base.

Key monitorables: active users, attach rate, ADTO market share, and revenue
contribution.

GROWW continues to maintain its leadership position in the NSE active-client market share

NSE Active clients MS (%) FYl4 FY15 FY16 FY17 FY18 FY19 FY20 FY21 FY22  FY23 FY24 FY25 Sep'26
Groww 0.0 0.0 0.0 0.0 0.0 0.0 0.0 4.1 10.7 16.5 23.4 26.3 29.2
Zerodha 0.4 0.6 1.2 2.8 6.5 104 125 191 174 19.6 17.9 16.0 14.7
Angel One 33 31 33 3.9 4.4 4.7 5.0 8.3 10.1 13.1 15.0 154 14.6
Upstox 0.1 0.1 0.2 0.3 0.5 11 5.5 113 145 8.8 6.2 5.6 4.0
ICICI Sec 11.7 117 108 104 9.6 9.6 10.1 8.4 8.4 7.1 4.5 4.0 4.7
Kotak Sec 5.2 53 4.8 4.6 4.4 5.0 5.4 3.9 3.5 2.8 3.0 3.0 3.0
HDFC Sec 6.5 6.8 7.9 8.1 7.3 7.7 6.7 5.1 3.2 33 2.7 3.1 2.9
MOFSL 2.9 3.0 3.2 3.5 3.7 3.6 3.5 3.0 2.5 2.5 2.2 2.1 2.0
SBICAP 1.6 2.2 2.4 2.8 2.6 2.4 2.3 1.7 1.8 1.6 2.1 2.0 2.2
Dhan 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.1 0.3 1.2 2.0 2.4

Source: MOFSL, Company
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2QFY27 Results Update | Sector: Technology

HCL Technologies

Estimate change

1
TP change ﬁ
-

Rating change

Bloomberg HCLT IN
Equity Shares (m) 2714
M.Cap.(INRb)/(USDb) 3318.8/34.6
52-Week Range (INR) 1780/ 1030
1, 6, 12 Rel. Per (%) 6/-9/-7
12M Avg Val (INR M) 4763
Financials & Valuations (INR b)

Y/E Mar FY26 FY27E  FY28E
Sales 1,301 1,442 1,523
EBIT Margin (%) 17.2 17.6 18.0
PAT 170 201 217
EPS (INR) 64.0 74.1 80.1
EPS Gr. (%) 0.2 15.7 8.2
BV/Sh. (INR) 258 255 250
Ratios

RoE (%) 24.9 28.9 31.8
RoCE (%) 24.2 27.8 30.1
Payout (%) 84.4 90.0 90.0
Valuations

P/E (x) 19.1 16.5 15.3
P/BV (x) 4.7 4.8 4.9
EV/EBITDA (x) 12.0 10.7 9.7
Div Yield (%) 4.4 5.4 5.9
Shareholding pattern (%)

As On Jun-26 Mar-26  Jun-25
Promoter 60.9 60.9 60.8
Dii 18.8 19.0 16.2
Fii 15.2 15.8 18.7
Others 5.2 4.4 4.3

FIl Includes Depository Receipts

CMP:INR1,223  TP: INR1,450 (+19%) Buy

Al momentum strengthens, but guidance remains cautious

Organic growth guidance unchanged at the midpoint; large-deal
ramp-up to support FY28E growth

HCL Technologies (HCLT) reported 2QFY27 revenue of USD3.7b, rising
2.3% QoQ CC, below our estimate of 3% QoQ CC. EBIT margin came in at
18.2%, in line with our estimate of 18.1%. New deal TCV was USD3.3b
(up 26.8% YoY) in 2QFY27. For FY27, revenue growth guidance was raised
at the lower end to 2.5-4.0% YoY in CC (from 1.0-4.0%), driven by M&A;
organic guidance remained unchanged. IT Services revenue growth
guidance was revised to 3—4% YoY CC from 1.5-4.5%, reflecting a cut of
50bp at the upper end. EBIT margin guidance of 17.5-18.5% is in line
with our estimates.

For 1HFY27, revenue/EBIT/adj. PAT grew 12.7%/17.2%/20.8% YoY in INR
terms. We expect revenue/EBIT/PAT to grow 9.1%/9.4%/11.2% YoY in
2HFY27. Free cash flow stood at 87% of net profit for 2QFY27. We
reiterate our BUY rating with an unchanged TP of INR1,450, based on
18x FY28E EPS. We maintain HCLT as our preferred pick in the large cap
space.

Our view: Pipeline and bookings support near-term growth outlook,
although macro uncertainty remains

FY27 organic growth guidance remains broadly unchanged at the
midpoint, although the upper end has been lowered by 50bp. While we
believe the market was not factoring in growth at the upper end, the
reduction is a slight dampener. Services growth is expected to be better
than the midpoint. The USD1.14b Mercedes-Benz deal is expected to
start contributing in 1QFY28. We estimate ~1.3% contribution to growth
and build in 5.1% YoY CC growth for FY28 versus 3.3% for FY27, with
large-deal ramp-ups supporting growth into FY28.

Advanced Al revenue grew 28.4% QoQ CC and 78% YoY CC to USD219m,
equivalent to ~5.9% of quarterly revenue, with an annualized run rate of
USD876m. Higher-margin Al services contributed 32bp to sequential
EBIT margin expansion, while management indicated that Advanced Al
services margins are expected to be 7-10pp above traditional services.
Non-Al revenue remained subdued, declining 1% YoY.

The Anthropic partnership expands HCLT’s enterprise Al ecosystem and
monetization opportunities. The global premier partnership with
Anthropic complements the existing Open Al relationship and is
expected to support enterprise adoption of agentic Al, with a focus on
safety, cybersecurity, and governance. Management indicated that
implementation revenue will largely follow a services model, while
integration of Al Force and other software products could support a
more non-linear model, including token-related pricing.
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1HFY27 bookings were the strongest ever for a first half, with 2Q bookings of
USD3.3b, rising 27% YoY. Demand remained healthy toward the end of the
quarter, although discretionary spending and the broader operating
environment remain fluid. We expect large-deal ramp-ups and Al-led
engagements to support sequential growth over the next 3-4 quarters.

EBIT margin expanded 131bp QoQ to 18.2%, aided by operating efficiencies,
operating leverage, and the contribution from Advanced Al. Management
indicated that the desired margin band remains 18-19% but has not committed
to a higher range, given the need to reinvest in capabilities and Al talent. We
expect EBIT margin to reach 18% in FY28, with further expansion dependent on
the balance between Al-led productivity gains and reinvestment.

Miss on revenues but margins in line with our estimates; mid-point of
organic growth guidance remains unchanged

HCLT’s revenue rose 2.3% QoQ in CC, below our estimate of 3% QoQ CC.

New deal TCV stood at USD3.3b (up 35.4%/up 26.8% QoQ/YoY) in 2QFY27.
Advanced Al services revenue stood at USD219m in 2QFY27, rising 28.4%/78%
QoQ/YoY CC.

ER&D/IT Business increased 4.1%/2.7% QoQ CC, while P&P declined 5.8% QoQ
CC.

For 2QFY27, EBIT margin was 18.2%, in line with our estimate of 18.1%.

For FY27, revenue growth guidance was raised at the lower end to 2.5-4.0% YoY
in CC (from 1.0-4.0%), driven by M&A; organic guidance remained unchanged. IT
Services revenue growth guidance was revised to 3—4% YoY CC from 1.5-4.5%,
reflecting a cut of 50bp at the upper end. EBIT margin guidance of 17.5-18.5% is
in line with our estimates.

In 2QFY27, Adj. PAT rose 11% QoQ and 21.2% YoY to INR51b vs. est. of INR51b.
LTM attrition improved 10bp QoQ to 12.8%. Net employee headcount increased
2.9% in 2QFY27 and stood at 230,339 by the end of 2QFY27. HCLT added 6,136
freshers in this quarter.

LTM FCF to net income stood at 87%.

Management declared an interim dividend of INR12/share for 2QFY27.

Key highlights from the management commentary

Pipeline remains strong and balanced across service lines, verticals, and
geographies, with healthy demand seen toward the quarter-end.
Management remains cautious amid a fluid and volatile environment and has
refrained from raising the upper end of its guidance.

Renewals are expected to return in FY28 and FY29, and the ARR-revenue gap
should narrow once multi-year cyclicality is excluded.

FY27 revenue growth guidance for the company is ~2.5-4% CC and for services
~3-4% CC, including inorganic contribution of ~87bp and ~62bp, respectively.
US Department of Labor’s decision on the PERM program is not expected to
materially affect talent plans, as filings in recent years have been minimal.

Al was a central theme in every large deal, with Al-led transformation now a key
enabler of most large wins.
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®m  Management expects legacy and product modernization to emerge as a key
growth vector, with several large deals now carrying a specific Al Force platform
line item.

Valuation and view

m  We expect HCLT to deliver a USD revenue CAGR of ~¥4% and INR PAT CAGR of
~12% over FY26—28, with EBIT margin reaching ~18%. While FY27E growth
remains constrained by client-specific challenges in the telecom and
manufacturing vertical, strong bookings, accelerating Advanced Al revenue,
and the ramp-up of large deals provide support for a stronger growth trajectory
in FY28E. Al-led productivity gains and a higher-margin revenue mix should also
support profitability.

m  We continue to like HCLT's all-weather portfolio. Its investments in Sarvam and
the Al data center business strengthen its long-term Al positioning. We have
increased our EPS estimates for FY28E by 1.9% and reiterate our BUY rating
with an unchanged TP of INR1,450 based on 18x FY28E EPS. We maintain HCLT
as our preferred pick in the large-cap space.

Advanced Al services revenue for 2QFY27 was USD219m, rising 28.4% QoQ CC

As a % of total revenue QoQ Growth
46.0%
28.1%
4.2%
10.3%
6.2%
2.7% 3.8% 4.7% 5.9%
2QFY26 3QFY26 4QFY26 1QFY27 2QFY27
Realizations have improved 0.5% YoY
Revenue per employee ( ex- third party, USD)
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P&P business declined 5.4% QoQ

FY27 IT services growth guidance revised to 3.0-4.0% YoY CC

HCL Software - QoQ Growth

Services - QoQ Growth

28.1% 3.0%
: 2.79
17.0% 2.4% 2.0% 1.7% %
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IT services and ER&D growth remained relatively resilient, while P&P growth stayed volatile

25.0% —O—IT Services —O—ER&D —O—Products & Platforms
15.0%
5.0%
Y ~ N \O o
-5.0%
-15.0%
1QFY25 2QFY25 3QFY25 4QFY25 1QFY26 2QFY26 3QFY26 4QFY26 1QFY27 2QFY27

RoW & India led growth; Americas also grew, while Europe’s growth declined

Source: Company, MOFSL

Geographies

2QFY24 3QFY24 4QFY24 1QFY25 2QFY25 3QFY25 4QFY25 1QFY26 2QFY26 3QFY26 4QFY26 1QFY27 2QFY27

(YoY CC Growth, %)

Americas 39 67 68 80 75 62f 01 05 24 15 49 29 35

Europe 39 17 55 30 42 26 43 96 76 46 29 01 03

ROW 36 75 71 36 26 29 232 150 179 221 166 108 114

India | 13 06 158 53 169 218

Source: Company, MOFSL

Retail & Public Service led growth, while Telecommunications and Healthcare declined

Verticals (YoY CC Growth, %)

2QFY243QFY24 4QFY24 1QFY252QFY25 3QFY25 4QFY25 1QFY26 2QFY26 3QFY26 4QFY26 1QFY27 2QFY27

Financial Services 125 129 121 -13 45 -14 07
Manufacturing 33 58 98 35 71 00 61
Technology & Services 2.7 5.6 7.6 108
Retail & CPG 81 117 82 97 620 172 95
Telecommunications,

Media, Publishing & Entertainment - 8.3 6'5- e 31 13
Lifesciences & Healthcare 98 05 54 -41 -28 -111 74
Public Services 1.7 -06 01 37 20 -46 -05

6.8 114 8.1 4.3 5.3 7.1
-1.0 -1.8 1.8 3.3 3.7 3.9
13.7 139 144 178 7.3 5.9

8.2 5.5 -2.0 35 101 140
13.0 11.7 7.1 -8.6- -2.1
-4.0 -3.0 -1.4 1.6 0.4 -2.1
-2.4 2.2 8.0 10.7 12.0 1.2

Source: Company, MOFSL
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Quarterly Performance

1A

(INR b)

Y/E March FY26 FY27E FY26  FY27E Est. vVar. (% /
1Q 2Q 3Q 4Q 1Q 2Q 3QE 4QE 2QFY27 bp)
Revenue (USD m) 3,545 3,644 3,793 3,682 3,650 3,724 3,868 3,866 14,664 15,108 3,755 -0.8
QoQ (%) 1.3 2.8 4.1 -2.9 -0.9 2.0 3.9 0.0 6.0 3.0 2.9 -86bp
Revenue (INR b) 303 319 339 340 346 356 370 370 1,301 1,442 359 -0.7
YoY (%) 8.2 10.7 133 12.3 13.9 11.5 9.3 8.9 11.2 10.8 12.3 -83bp
GPM (%) 33.7 34.1 34.7 33.7 334 34.4 35.7 34.3 34.1 34.5 35.2 -79bp
SGA (%) 12.3 11.9 113 12.4 12.0 115 12.5 125 12.0 12.1 12.2 -72bp
EBITDA 60 66 74 68 69 76 80 75 268 299 77 -14
EBITDA Margin (%) 196 207 219 199 199 214 216  20.2 20.6 20.8 21.6 -14bp
EBIT 49 56 63 56 58 65 68 63 224 253 65 -0.5
EBIT Margin (%) 16.3 17.4 18.6 16.5 16.9 18.1 18.3 16.9 17.2 17.6 18.1 Sbp
Other income 2 2 2 1 3 0 4 4 7 10 4 -99.4
ETR (%) 25.9 25.7 25.7 21.3 24.3 20.6 25.0 25.0 24.7 23.8 25.0 -437bp
Adj PAT 38 42 48 45 46 51 54 50 174 201 51 -0.2
Exceptional items 0.0 0.0 7.1 0.0 0.0 0.0 0.0 0.0 7.1 0.0 0.0
PAT 38 42 41 45 46 51 54 50 167 201 51 -0.1
QoQ (%) -10.8 10.2 133 -6.5 3.0 10.9 4.4 -7.3 111 -17bp
YoY (%) -9.8 0.0 4.5 4.2 20.3 21.2 11.6 10.6 -4.3 20.6 21.3 -18bp
EPS 14.2 15.6 17.7 16.6 17.1 18.9 19.8 18.3 64.0 74.1 19.0 -0.1
Key Performance Indicators
Y/E March FY26 FY27 FY26
1Q 2Q 3qQ 4Q 1Q 2Q
Revenue (QoQ CC %) -0.8 24 4.2 -3.3 -0.5 2.3 -0.8
Costs (% of revenue)
COGS 66.3 65.9 65.3 66.3 66.6 65.6 66.3
SGA 12.3 11.9 11.3 12.4 12.0 115 12.3
Margins
Gross Margin 33.7 34.1 34.7 33.7 33.4 34.4 33.7
EBIT Margin 16.3 17.4 18.6 16.5 16.9 18.1 16.3
Net Margin 12.7 13.3 14.2 13.2 13.4 14.4 12.7
Operating metrics
Headcount (k) 223 227 226 227 224 230 223
Attrition (%) 12.8 12.6 12.4 12.5 12.7 12.8 12.8
Key Verticals (YoY CC %)
BFSI 6.8 11.4 8.1 4.3 5.3 7.1 6.8
Manufacturing -1.0 -1.8 1.8 3.3 3.7 3.9 -1.0
Key Geographies (YoY CC %)
North America 0.5 2.4 1.5 4.9 2.9 3.5 0.5
Europe 9.6 7.6 4.6 -2.9 0.1 -0.3 9.6
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Estimate Change 1 CMP: INR2,969 TP: INR3,700 (+25%) Buy
TP Change =) -
Rating Change - Strong revenue growth drives an all-round beat
m ICICI Prudential AMC'’s (IPRU) operating revenue grew 18% YoY/7% QoQ to
INR16.7b (7% beat) in 2QFY27. Yields came in at 57.9bp vs. 56bp in 2QFY26
Bloomberg ICICIAMC IN and 56.1bp in 1QFY27. Operating net revenue mix stood at 89.9% for
Equity Shares (m) 494 0 o .
M.Cap.(INRb)/(USDb) 1467.7/15.3 mutual funds, 8.7% for alternates and 1.4% for advisory.
52-Week Range (INR) 3611/2529 W Total opex at INR4.6b was up 23% YoY/6% QoQ. Employee costs at INR2b
1,6, 12 Rel. Per (%) 2/-5/- rose 23% YoY/4% QoQ, while other expenses came in at INR1.1b, up 14%
12M Avg Val (INR M) 2431 yoY/9% QoQ. EBIDTA came in at INR12.2b (9% beat), up 16% YoY and 7%
QoQ. EBIDTA margin was at 72.6% vs. 73.8% in 2QFY26 and 72.4% in
Financials & Valuations (INR b) 1QFY27.
Y/E Mar FY26 FY27E FY28E m PAT stood at INR8.9b (13% beat mainly due to higher revenue growth), up
AAUM (o) 10,348 11,734 13,832 6% YoY but down 8% QoQ. PAT margins came in at 53.1% vs. 58.8% in
MF Yield (bp 46.8 465 455 .
Rev from Ops 576 659  76.2 2QFY26 and 61.7% in 1QFY27.
Core PAT 31.2 346 407 ™ The company haslaunched NFOs across a balanced hybrid fund, multi-asset
PAT 33.0 372 436 active FoF, dynamic asset allocation passive FoF, BSE Insurance ETF, and
EAT (Egsas AAUM) Zg i(z) Zi lifecycle funds with 5, 10 and 15-year maturities. On the SIF front, four
ore
EPS 67 75 38 funds have been launched, with a fifth planned for 2QFY27. Economics for
EPS Grw. (%) 24 13 17 SIFs are expected to remain broadly in line with MF business.
BVPS 84 99 117 m We have raised our earnings estimates for FY27/FY28 by 4%/2%, factoring
RoE (%) 86 82 82 . . . . . . .
Div. Payout (%) 20 20 20 in higher other income and improved yields in the MF business, partially
Valuations offset by a marginal increase in operating expenses. We project a CAGR of
Mcap/AUM (%) 142 125 106 16%/15%/15% in AUM/revenue/PAT over FY26-28E and maintain a BUY
P/E (x) 445 394 336 rating with a TP of INR3,700, based on 45x FY28E core EPS.
P/BV (x) 352 29.8 253
Div. Yield (%) 1.8 2.0 2.4

Shareholding pattern (%)

As On Jun-26 Mar-26
Promoter 87.6 87.6
Dii 6.8 7.2
Fii 3.0 2.4
Others 2.7 2.8

FIl Includes depository receipts

Net flows remain healthy

Total MF QAAUM at INR11.6t grew 14% YoY and 4% QoQ.
Equity/Hybrid/ETFs/Index/Liquid segments grew 14%/18%/41%/14%/12%
YoY, but debt declined by 12% YoY in 2QFY27.

The share of Equity/ETF/Debt/Liquid in the total QAUM stood at ~60%/
13%/11%/11% in 2QFY27 vs. 59%/11%/15%/11% in 2QFY26.

Alternates QAAUM grew 2% QoQ to INR810b, driven by PMS (INR308b; +6%
QoQ) and AIF (INR243b; +7% QoQ), partly offset by a 6% QoQ decline in
assets under advisory (INR259b). Yields improved sequentially due to
drawdowns in certain funds, particularly real estate; historical yields have
generally ranged around 90-100bp, with AIF/PMS yields at 97.2bp (vs.
95.2bp in 1QFY27) and Advisory yields at 33.7bp (vs. 29.9bp).

Monthly systematic transactions (SIPs and STPs) moderated to INR46.7b in
Sep’26 from INR48.7b in Jun’26 amid market volatility (in line with industry
trends). Average SIP contribution remained broadly stable QoQ, while flows
shifted toward small- and mid-cap schemes.

Quarterly average SIF AUM increased to INR49.5b in 2QFY27 from INR26.8b
in 1QFY27. Four SIF funds have been launched, with a fifth planned for
2QFY27. SIF margins and operating economics are expected to be broadly
similar to the MF business.
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On the NFO front, the company launched products across multiple categories,
including a balanced hybrid fund, multi-asset active FoF, dynamic asset
allocation passive FoF, BSE Insurance ETF, and lifecycle funds with 5-, 10- and
15-year maturities.

On the distribution front, MFDs remained dominant in the equity AUM mix at
36.1%, followed by direct at 29.9%, national distributors at 15.9%, and banks at
~18.1% in 2QFY27 vs. 36.2%/29.5%/15.9%/18.4% in 1QFY27, respectively.
Unique customer base grew 3% QoQ to 17.8m as of Sep’26.

The total investment book stood at INR51.9b as of Sep’26, with 77.8% in MFs
(33.4% equity, 66.1% liquid & debt, balance others), 19.4% in AlF/other
equity/REITs, and the remainder in corporate bonds (vs. 72.9% in MFs and
23.5% in AlF/other equity/REITs as of Jun’26).

Total opex at INR4.6b was up 23% YoY/6% QoQ. Employee costs at INR2b rose
23% YoY/4% QoQ, while other expenses came in at INR1.1b, up 14% YoY/9%
QoQ. As bp of AUM, opex was at 15.9bp vs. 14.7bp in 2QFY26 and 15.5bp in
1QFY27.

FY27 ESOP expense guidance is reiterated at INR640-680m, with charges
recognized in the P&L on a pro-rata basis.

Fees and commission expenses increased 30% YoY, reflecting higher distribution
payouts in the fast-growing AIF and PMS businesses.

Other income came in at INR169m vs. our est. of negative INR350m.

PAT increased 6.1% YoY to INR8.9b but declined 7.8% QoQ, primarily due to
lower other income from mark-to-market movements.

Key takeaways from the management commentary

The board approved the acquisition of ICICI Securities’” PMS business, which is
expected to expand the client base and complement existing offerings, subject
to approvals and documentation.

Advisory AUM has faced outflows over the past 1.5 years, primarily due to
international investor flows, with recovery depending on revival in foreign
institutional and international investor interest in India. Timing remains
uncertain.

Small-cap fund is fully open for investments, while mid-cap strategy is being
opened gradually. IPRU plans to increase marketing when valuations become
attractive to build small- and mid-cap franchise over the next 5-7 years.

Valuation and view

IPRU AMC remains well-positioned to deliver healthy growth, supported by
strong net flows, product diversification and expansion in alternatives, including
SIFs.

We have raised our earnings estimates for FY27/FY28 by 4%/2%, factoring in
higher other income and improved yields in the MF business, partially offset by
a marginal increase in operating expenses. We project AUM/revenue/PAT
CAGRs of 16%/15%/15% over FY26-FY28E and maintain a BUY rating with a TP
of INR 3,700, based on 45x FY28E core EPS.
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Quarterly Performance (INR m)
FY26 FY27 Act v/s
Y/E March 2Q 3Q 4Q 1Q 2Q 3QE 4QE FY26 FY27E 2QFY27E Est. (%) YoY QoQ
Revenue from Operations 13,307 14,196 15,147 15,419 15,642 16,738 16,605 16,945 58,069 65,930 15,599 7.3 17.9 7.0
Change YoY (%) 235 215 176 179 9.6 99 240 144 9.9
Fees & Commission 1,030 999 1,085 1,153 1,237 1,329 1,375 1,426 4,268 5,366 1,249.3 6.3 32.9 7.4
Employee Expenses 1,837 1,728 1,659 1,411 2,040 2,128 2,150 2,173 6,636 8,491 2,065.0 3.0 23.1 43
Other expenses 994 999 1,175 1,039 1,132 1,179 1,203 4,152 4,553 1,113.3 1.7 13.9 9.0
Total Operating Expenses 3,851 3,722 3,743 3,740 4,316 4,588 4,704 4,803 15,055 18,410 4,428 3.6 23.3 6.3
Change YoY (%) 78 -02 121 233 257 284 121 223 19.0
EBIDTA 9,456 10,475 11,403 11,680 11,327 12,150 11,901 12,143 43,014 47,520 11,171 8.8 16.0 7.3
EBIDTA Margin (%) 711 738 753 757 724 726 717 717 741 721 71.6 97bps -120bps 18bps
Other Income 1,469 718 1,089 (899) 1,808 169 770 807 2,376 3,554 -350 -148.3 -76.4 -90.6
Depreciation 266 260 277 281 294 315 342 1,056 1,232 305 -3.5 10.7 4.9
Finance Cost 36 45 46 47 48 51 53 178 199 50 -5.0 33.1 0.2
PBT 10,620 10,891 12,188 10,459 12,807 11,977 12,305 12,555 44,157 49,644 10,466 14.4 10.0 -6.5
Tax Provisions 2,783 2,536 3,017 2,773 3,160 3,087 3,076 3,087 11,109 12,411 2,617 18.0 21.7 -2.3
Net Profit 7,836 8,354 9,171 7,686 9,646 8,890 9,229 9,468 33,047 37,233 7,850 13.2 6.4 -7.8
Change YoY (%) 451 111 231 6.4 0.6 232 247 129 -6.0
Core PAT 6,753 7,804 8,351 8,346 8,284 8,764 8,651 8,860 31,269 34,567 8,112 8.0
Change YoY (%) 282 27.8 227 123 3.6 6.2 288 10.7 3.9
Key Operating Parameters (%)
1QFY26 2QFY26 3QFY26 4QFY26 1QFY27 2QFY27
Revenue / AUM (bps) 56.4 56.0 56.3 55.9 56.1 57.9
Opex / AUM (bps) 16.3 14.7 13.9 13.6 15.5 15.9
PAT / AUM (bps) 33.2 32.9 34.1 27.9 34.6 30.8
Cost to Operating Income Ratio 28.9 26.2 24.7 24.3 27.6 27.4
EBITDA Margin 71.1 73.8 75.3 75.7 72.4 72.6
Tax Rate 26.2 23.3 24.8 26.5 24.7 25.8
PAT Margin 58.9 58.8 60.5 49.8 61.7 53.1
Core PAT Margin 50.7 55.0 55.1 54.1 53.0 52.4
Opex Mix (%)
Fees & Commission 26.7 26.9 29.0 30.8 28.7 29.0
Employee Expenses 47.7 46.4 443 37.7 47.3 46.4
Others 25.5 26.7 26.7 31.4 24.1 24.7
Key Parameters
QAUM (INR b) 9,442 10,148 10,764 11,038 11,145 11,558
Mix (%)
Equity 58.7 58.9 59.4 59.1 59.4 59.9
Debt 15.1 15.0 14.8 14.0 12.9 11.5
Liquid 10.9 10.8 9.9 9.9 10.0 10.7
Others 15.3 15.3 16.0 17.1 17.7 17.9
SIP Flows (INRm) 42,500 48,030 50,370 51,040 48,720 46,720
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RBL Bank

Estimate change
TP change
Rating change

1
1
-

Bloomberg

Equity Shares (m)
M.Cap.(INRb)/(USDb
52-Week Range (INR)
1, 6, 12 Rel. Per (%)

RBK IN
1549
648.4 /6.8
430/ 286
6/37/55

12M Avg Val (INR M) 2185
Financials & Valuations (INR b)

Y/E March FY26 FY27E FY28E
NIl 63.6 84.5 110.0
OP 33.0 54.4 77.0
NP 8.2 22.5 39.1
NIM (%) 4.2 4.4 4.7
EPS (INR) 13.3 14.5 25.2
EPS Gr. (%) 16.3 9.2 735
BV/Sh. (INR) 269 290 306
ABV/Sh. (INR) 261 288 304
Ratios

ROA (%) 0.5 1.1 1.5
RoE (%) 5.2 7.3 8.5
Valuations

P/E(X) 31.4 288  16.6
P/BV (X) 1.6 1.4 1.4
P/ABV (X) 1.6 1.5 1.4
Shareholding pattern (%)

As On Jun-26 Mar-26 Jun-25
Promoter 60.0 0.0 0.0
DIl 17.1 433 34.8
Fil 8.8 20.2 17.6
Others 14.2 36.4 47.7

Fll includes Depository Receipts

CMP: INR418 TP: INR485 (+16%) Buy

NIl in line; operating performance gaining momentum

NIMs improve 48bp QoQ to 4.61%

B RBL Bank (RBK) reported 2QFY27 PAT of INR4.8b (7% miss, up 90% QoQ/
170% YoY) amid higher-than-expected provisioning.

B NIl grew 29% QoQ/37% YoY to INR21.3b (in line). NIMs improved 48bp
QoQ, aided by the full benefit of capital infusion by Emirates NBD.

B Opex grew by 3% YoY/7% QoQ (6% lower than our estimates), while other
income at INR10.8b was a miss. C/I ratio, thus, came in at 56.5% (vs. 64.7%
in 1QFY27).

m  Advances grew 42% YoY/22% QoQ, while deposits rose 25% QoQ/34% YoY,
aided by surplus FCNR (B) deposit mobilization of USD3.4b. CASA mix
declined to 27.2% from 29.2% in 1QFY27.

B Fresh slippages declined to INR8.9b, leading to improvement in
GNPA/NNPA ratios by 28bp/8bp QoQ to 1.02%/0.29%. Credit costs came in
higher at 2.5% (annualized) owing to 44bp (annualized) of additional std.
provision. PCR declined marginally to 71.5%.

B We tweak our FY27/28 earnings estimates, factoring in operating leverage,
partially offset by softer fee income. We estimate RoA to expand to ~1.5%
by FY28E. Reiterate BUY with a TP of INR485 (1.6x Mar’28E ABV).

Asset quality steady; slippages trajectory set to improve

B RBK reported 2Q PAT of INR4.8b (up 90% QoQ/170% YoY) as in-line NIl
growth was offset by higher-than-expected provisioning due to additional
std. provisions.

B NIl grew 29% QoQ/37% YoY to INR21.3b. NIMs improved 48bp QoQ to
4.61%, with full-quarter impact of capital infusion by Emirates NBD partially
offset by a drag from FCNR (B) mobilization.

B Otherincome rose 12% QoQ/16% YoY to INR10.8b, with strong core fee
income growth of 12% QoQ to INR10.4b. This quarter witnessed a one-off in
fee income owing to currency swaps of FCNR (B) deposits.

m Total revenue thus was up 23% QoQ/29% YoY at INR32.1b. Opex was up 3%
YoY/7% QoQ at INR18.1b. C/I ratio declined to 56.5%.

B PPoP grew 92% YoY/51% QoQ to INR18.1b (8% beat), led by lower opex.
Provision rose 28% QoQ to INR7.7b, owing to higher std. asset provisioning.

B Advances grew 42% YoY/22% QoQ to INR1.4t. Retail advances grew 32%
YoY/23% QoQ, while wholesale advances rose 56% YoY/21% QoQ.

B Deposits grew 34% YoY/25% QoQ to INR1.56t, with surplus mobilization of
FCNR (B) deposits. Average CASA ratio declined to 24%. C/D ratio declined
10 91.1% from 93.1% in 1QFY27.

B Fresh slippages declined slightly to INR8.9b. GNPA/NNPA ratios improved
by 28bp/8bp QoQ to 1.02%/0.29%. PCR declined marginally to 71.5%.

B CRARrose to 30.1% with CET1 at 29.0% after Emirates NBD capital infusion
in 2Q, with net worth increasing to INR433b.
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Highlights from the management commentary

B NIM may soften marginally in the near term before improving in 4QFY27 aided
by lower funding costs, gradual deployment of surplus liquidity and rate hike
impact.

m  RBK plans to add 30-50 branches in 3QFY27 and targets ~1,000 branches over
the next 2.5-3 years.

B Bancassurance income is “INR3b annually; RBK indicated that potential
regulatory changes could lead to a 50-60% decline in bancassurance income.

m  Overall slippages are expected to trend downward, with credit card slippages
moving toward approximately INR4b in 3Q-4QFY27.

Valuation and view

RBK reported a healthy quarter, with in-line NIl partly offset by higher-than-expected
provisioning, driving a marginal earnings miss. NIMs improved 48bp QoQ to 4.61%,
with the full-quarter impact of capital infusion by Emirates NBD. However, NIM may
moderate in the 3QFY27 before improving in 4Q on the back of gradual deployment of

Quarterly Performance

surplus liquidity and rate hike. Credit growth was strong, with the bank expected to
continue its 22-25% growth momentum, led by wholesale banking and moderate
growth in unsecured book. On asset quality, slippages are expected to moderate after
1HFY27, with a reduction in slippages in credit card book and higher secured asset
mix, which shall gradually support a reduction in credit costs. We tweak our FY27/28
earnings estimates, factoring in operating leverage, partially offset by softer fee
income. We estimate RoA to expand to ~1.5% by FY28E. Reiterate BUY with a TP of
INR485 (1.6x Mar’28E ABV).

(INRb)

FY26 FY27E FY26 FY27E FY27E V/sour
INRb 1Q 2Q 3Q 4Q 1Q 2Q 3QE 4QE 2QE  Est
Net Interest Income 14.8 15.5 16.6 16.7 16.5 213 229 23.7 63.6 84.5 20.9 2%
% Change (Y-0-Y) -12.9 -4.0 4.6 6.9 11.7 37.4 38.2 42.1 -1.6 32.9 35.0
Other Income 10.7 9.3 10.5 10.7 9.6 10.8 11.0 11.5 41.2 42.9 11.2 -4%
Total Income 25.5 24.8 27.1 27.4 26.1 32.1 33.9 35.3 104.8 1274 32.2 0%
Operating Expenses 18.5 17.5 18.0 17.8 16.9 18.1 18.6 19.3 71.8 73.0 19.3 -6%
Operating Profit 7.0 7.3 9.1 9.6 9.2 14.0 15.2 16.0 33.0 54.4 12.9 8%
% Change (Y-0-Y) -18.2 -19.9 -8.4 10.9 313 91.7 67.0 67.1 -9.0 64.9 77.0
Provisions 4.4 5.0 6.4 6.8 6.0 7.7 6.1 53 22,6 25.0 6.1 25%
Profit before Tax 2.6 2.3 2.7 2.8 3.2 6.3 9.1 10.7 10.4 29.3 6.8 -7%
Tax 0.6 0.5 0.6 0.5 0.7 1.5 2.1 2.5 2.2 6.8 1.6 -8%
Net Profit 2.0 1.8 2.1 2.3 2.5 4.8 7.0 8.2 8.2 22.5 5.2 -7%
% Change (Y-o0-Y) -46.1 -19.8 5555 2344 266 1699 226.7 2553 18.3 173.6 189.0
Operating Parameters
Deposit 1,127.3 1,166.7 1,197.2 1,390.2 1,248.3 1,562.7 1,577.8 1,626.5 1,390.2 1,626.5 1,480.5
Loan 944.3 1,005.3 1,030.9 1,142.3 1,162.2 1,423.1 1,438.0 1,462.2 1,142.3 1,462.2 1,325.1
Deposit Growth (%) 11.2 8.1 12.1 253 10.7 33.9 31.8 17.0 253 17.0 26.9
Loan Growth (%) 8.9 14.4 14.0 233 23.1 41.6 395 28.0 233 28.0 31.8
Asset Quality
Gross NPA (%) 2.8 2.3 1.9 1.5 13 1.0 1.0 1.0 1.5 1.0 1.2
Net NPA (%) 0.5 0.6 0.6 0.4 0.4 0.3 0.3 0.3 0.4 0.3 0.3
PCR (%) 84.0 75.9 71.1 73.6 72.0 71.5 72.1 72.4 73.6 72.4 72.2
E: MOFSL Estimates
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Anand Rathi Wealth
Estimate change - CMP: INR2,087 TP: INR1,630 (-22%) Sell
TP change -) - -
Rating change -) Higher-than-expected opex leads to EBITDA miss; revenue
and PAT in line
E;ouoitrct;i;gres ) ANANDRATI(L': ®m  Anand Rathi Wealth (ARWM) reported revenue from operations of
M.Cap.(INRb)/(USDb) 346.5/3.6 ~INR3.4b in 2QFY27 (in line), growing 16% YoY/7% QoQ, primarily driven
52-Week Range (INR) 2268 /1354 by a 15%/17% YoY growth in revenue from the distribution of financial
1, 6, 12 Rel. Per (%) -1/24/53 products/MF.
12M Avg Val (INR M) 974 ) .
m  Operating expenses for 2QFY27 grew 42% YoY to INR2.3b, with employee
Financials & Valuations (INR b) costs rising 50% YoY to INR1.9b, while other expenses rose 13% YoY to
Y/E March 2026 2027E 2028E INR396m. EBITDA came in at INR1.2b (5% miss due to higher opex),
Revenues 115 140 170 declining 15% YoY but rising 8% QoQ, with EBITDA margin at 34% (vs our
Rev Gr. (%) 223 220 209 est. of 35.8%) (46.2% in 2QFY26).
Opex 67 89 100 _ o o
PRT s4 60 71 ™ Consolidated PAT stood at INR893m, declining 11% YoY/45% QoQ, in line
PAT 40 46 54 with estimates, while margins came in at 26% vs 33.6% in 2QFY26 and
EPS (INR) 239 279 326 26.7% (MOFSLe).
EPS Gr. (%) 324 165 17.0 . . . .
BV/Sh. (INR) 601 830 1066 ™ Thecompany achieved 49% of FY27 revenue guidance and 52% of
Ratios adjusted PAT guidance in 1HFY27, with management reiterating
EBITDA Margin 419 362 409 confidence in meeting full-year targets. The company is expanding into
PAT margin 346 33.0 319 . .
RoE 475 389 344 new avenues, with London operations commenced last quarter and GIFT
Div. Payout 272 269 276 City approvals secured, while targeting mutual fund licence application
Valuations submission by the end of Oct’26.
P/E (x) 872 749 640 . . . 0 . .
P/BV (x) 347 250 196 ™ We have raised our FY27 earnings estimates by 3%, while keeping FY28
Div. Yield (%) 03 04 04 estimates unchanged, factoring in lower other income, offset by reduced
employee costs. We expect AUM/Revenue/PAT to expand at CAGRs of
Shareholding Pattern (%) 26%/21%/17%, respectively, over FY26—28. We reiterate our Sell rating
As On Jun-26 Mar-26  Jun-25 with a one-year TP of INR 1,630, based on 50x FY28E EPS.
Promoter 41.4 43.1 42.7
EI'I' 12-2 2-213 i-‘g‘ Highest-ever quarterly net flows recorded in 2QFY27
Others 41:9 42:0 44:0 m Total AUM grew 18% YoY to ~INR1.1t, with guidance for FY27 at INR1.2t.
Fili ) ) The share of equity MFs in the overall AUM mix was stable at 53%. Private
includes Depository Receipts
Wealth/Digital Wealth AUM grew 19%/15% YoY to ~INR1.1t/INR25.3b,
respectively, in 2Q.

m Equity netflows grew in line, with total quarterly net inflows at 39% YoY,
rising to INR28.7b/INR41.9b, respectively. Management is targeting net
inflows of INR30—40b over the next two quarters. Existing clients
contributed 62% of quarterly net inflows, while new clients contributed
38%.

m  Monthly SIP flows for Sep’26 increased 24% YoY to INR1.1b despite
volatile market conditions.

B The share of customers with AUM of INR500m+ has increased to 31% in
2QFY27 from 27.8% in 2QFY26.

B On the Private Wealth side, the company added 368 net new client

families, taking the total to 14.3k (highest addition in Sept’26). It also
onboarded 14 RMs, increasing the total to 431 in 2Q. The existing RM
workforce can serve ~8k additional clients, providing room for growth
without an immediate increase in frontline capacity.
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®  The company reported one of the lowest client attrition rates in the industry,
with only 0.17% of AUM lost in 2QFY27 and 0.26% in 1H. It also reported one of
the lowest regret RM attrition in the industry, with only one RM exit in 1HFY27.

m The digital wealth business’s client base increased 15% YoY, reaching 7,584 in
2QFY27. On the OFA side, the platform assets grew 2% YoY to INR69b, while
platform clients grew 4% YoY to 16.6b.

m  Operating expenses for 2QFY27 grew 42% YoY to INR2.3b, with employee costs
growing 50% YoY to INR1.9b (4% higher than est.). Other expenses grew 13%
YoY to INR396m (in line).

B Non-cash ESOP expenses are expected to moderate from the first-year peak,
helping contain employee cost growth.

B Other income for the quarter came in at INR126m vs INR97m in 2QFY26 (our
est. of INR135m). This resulted in a PBT of INR1.2b (down 13% YoY).

®  The company intends to maintain PBT margin above 40% and PAT margin above
30%.

Highlights from the management commentary

B The company is targeting the submission of its mutual fund licence application
by the end of Oct’26. The strategy is aimed at building a differentiated offering
rather than replicating existing market propositions.

B London operations commenced in the previous quarter, while the company has
received the requisite regulatory approvals for its GIFT City business.

®  Management believes that allowing PMS platforms to invest in mutual funds
could benefit registered investment advisers (RIAs) by simplifying fee collection.
The company does not anticipate a significant competitive threat from this
regulatory development.

Valuation and view

m  ARWM is one of the few companies in the listed space that has consistently met
its stated guidance. For FY27, management has guided for revenue/PAT of
INR14.2b/INR4.6b vs. our estimates of INR14b/INR4.6b.

®  We have raised our FY27 earnings estimates by 3%, while keeping FY28
estimates unchanged, factoring in lower other income, offset by reduced
employee costs. We expect AUM/Revenue/PAT to expand at CAGRs of
26%/21%/17%, respectively, over FY26—28. We reiterate our Sell rating with a
one-year TP of INR 1,630, based on 50x FY28E EPS.
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Quarterly Performance (INR m)
Y/E March FY26 FY27 FY26 FY27€ 2qFv27e At VS YoY  QoQ
1Q 2Q 3Q 4Q 1Q 2Q 3QF 4QE Est. (%)
MF — Equity & Debt 1,131 1,230 1,302 1,278 1,315 1,445 1,537 1,579 4,941 5,125 1,473 -2 17.5 9.9
Distribution of Financial Products 1,5931,728 1,578 1,583 1,888 1,979 2,095 2,111 6,482 6,777 1,958 1 14.5 4.8
Other Operating revenue 16 16 16 17 16 16 18 20 65 65 18 -11 0.0 0.0
Revenue from Operations 2,740 2,974 2,896 2,878 3,220 3,440 3,650 3,710 11,488 14,019 3,449 -0 15.7 6.8
Change YoY (%) 15.3 22.7 22.2 29.7 175 15.7 26.1 289 223 22.0 16.0
Operating Expenses 1,462 1,599 1,582 2,030 2,133 2,271 2,288 2,247 6,673 8,940 2,214 3 42.1 6.5
Change YoY (%) 49 15.6 21.7 54.8 459 42.1 44.6 10.7 24 34 38
EBIDTA 1,278 1,375 1,314 848 1,087 1,169 1,363 1,463 4,815 5,080 1,235 -5 -15.0 7.6
Depreciation 77 83 8 95 91 93 95 107 341 387 100 -7 12.3 1.9
Finance Cost 40 48 36 34 36 32 42 56 158 166 43 -26 -33.8 -10.5
Other Income 102 97 161 6841,103 126 140 151 1,043 1,520 135 -7 30.3 -88.6
PBT 1,263 1,340 1,353 1,403 2,062 1,169 1,366 1,451 5,358 6,047 1,227 -5 -12.7 -43.3
Change YoY (%) 27.6 31.2 30.1 41.0 63.2 -12.7 09 34 32 13 -8
Tax Provisions 324 342 352 368 432 277 341 371 1,387 1,421 307 -10 -19.1 -35.9
Net Profit 939 9981,0011,0341,630 8931,0241,080 3,971 4,617 920 -3 -10.5 -45.2
Change YoY (%) 279 309 29.7 403 73.6 -10.5 23 4.4 32 16 -8
Profit from discontinued operations - 1 1 - 1 1 2 2 1
Net Profit 939 9991,0021,0341,630 8941,0251,080 3,974 4,620 921 -3 -10.5 -45.2
Key Ratios (%)
EBIDTA Margin 46.6 46.2 454 295 33.7 34.0 373 394 419 36.2 35.8 -185 bps -1226 bps 23 bps
Cost to Income Ratio 53.4 53.8 546 70.5 66.3 66.0 62.7 60.6 58.1 63.8 64.2 185bps 1226 bps -23 bps
PBT Margin 46.1 45.1 46.7 48.7 64.0 34.0 374 39.1 46.6 431 35.6 -158 bps -1108 bps -3005 bps
Tax Rate 25.7 255 26.0 26.2 20.9 23.7 25.0 256 259 235 25.0-133 bps -186bps 272 bps
PAT Margins 343 33.6 34.6 359 50.6 26.0 28.1 29.1 346 33.0 26.7 -73bps -762 bps -2468 bps
Key Operating Parameters
FY25 FY26 FY27
1Q 2Q 3Q 4Q 1Q 2Q 3Q 4Q 1Q 2Q
Total AUM (INR b) 690 751 764 771 878 916 990 930 1,063 1,084
- MF - Equity & Debt 421 458 458 447 518 531 574 521 595 618
- Other Securities 166 188 199 216 237 247 267 261 287 282
- Others 104 105 107 108 123 137 149 149 181 184
Net Flows (INRm) 33,640 23,360 34,450 34,720 38,250 30,020 32,530 33,790 27,430 41,860
Private wealth
AUM (INRb) 673 733 746 753 857 894 967 908 1,038 1,058
Number of RMs 360 374 383 380 382 386 393 401 417 431
AUM per RM 187 196 195 198 224 231 246 226 249 246
Number of Client Families 10,382 10,977 11,426 11,732 12,330 12,781 13,262 13,395 13,941 14,309
Clients per RM 29 29 30 31 32 33 34 33 33 33
Client Attrition (% of AUM lost) 0.1% 0.2% 0.1% 0.1% 0.1% 0.1% 0.1% 0.2% 0.1% 0.2%
Client Vintage (Nos.) 10,382 10,977 11,426 11,732 12,330 12,781 13,262 13,395 13,941 14,309
Digital Wealth
AUM (INRm) 17,270 18,260 18,270 18,120 20,550 22,110 23,590 22,180 25,260 25,310
Number of clients 5,106 5,454 5,772 6,087 6,284 6,570 6,858 7,106 7,320 7,584
OFA
MFDs (Nos.) 6,064 6,188 6,273 6,447 6,627 6,750 6,850 6,906 6,890 6,898
Platform Assets (INRb) 1,411 1,552 1,482 1,429 1,579 1,586 1,624 1,472 1,656 1,65,748
Platform Clients (Nos. lakhs) 21 21 22 22 23 23 23 24 24 24
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2QFY27 Result Update| Sector: NBFCs

Can Fin Homes

CMP: INR736 TP: INR795 (+8%) Neutral

Business impacted by tech transformation; loan growth weak

Estimate changes “

TP change )
Rating change ﬁ
Bloomberg CANF IN
Equity Shares (m) 133
M.Cap.(INRb)/(USDb) 98/1
52-Week Range (INR) 972 /700
1, 6, 12 Rel. Per (%) -1/-6/4
12M Avg Val (INR M) 220
Financials Snapshot (INR b)

Y/E March FY26 FY27E FY28E
NIl 16.1 17.5 19.5
PPP 13.4 14.4 16.2
PAT 10.9 11.2 12.3
EPS (INR) 81.5 84.2 92.1
EPS Growth(%) 27 3 9
BVPS (INR) 449 519 596
Ratios (%)

NIM 4.06 3.98 3.94
C/I ratio 18.8 20.0 19.6
RoAA 2.5 2.4 2.3
RoE 19.7 17.4 16.5
Payout 18.4 16.6 16.3
Valuation

P/E (x) 9.0 8.7 8.0
P/BV (x) 1.6 1.4 1.2
Div. Yield (%) 2.0 1.9 2.0
Shareholding pattern (%)

As of Jun-26 Mar-26 Jun-25
Promoter 30.0 30.0 30.0
DIl 24.5 24.6 24.5
Fll 13.2 13.4 121
Others 32.3 32.0 33.4

FIl Includes Depository Receipts

NIM expanded QoQ; targets to accelerate disbursements in 2HFY27

Can Fin Homes’ (CANFIN) 2QFY27 PAT grew ~9% YoY to ~INR2.7b (in line).
NIl in 2QFY27 grew 7% YoY to ~*INR4.3b (in line). Fee and other income
stood at ~INR95m (PQ: INR93m).

Opex rose ~13% YoY to INR864m (in line). Cost-to-income ratio stood at
~19.6%. (PQ: ~19.5%, PY: ~18.6%). PPoP grew ~6% YoY to INR3.5b (in line).
Provisions stood at INR74m (vs. MOFSLe of INR90m), resulting in
annualized credit costs of ~7bp [PQ: ~12bp and PY: ~3bp].

CANFIN expects disbursements to accelerate following the completion of its IT
transformation, which should improve sales productivity, enhance branch
efficiency, and strengthen digital sourcing. The company targets ~20%
disbursement growth in FY27 and disbursements of INR160b in FY28, implying
FY28 AUM growth of ~15%, driven by improved operational efficiency and
deeper market penetration.

The company expects to maintain spreads of ~2.75% and NIM of ~3.75%,
supported by calibrated lending rate revisions and a measured pass-through
of changes in benchmark repo rates. While the recent repo rate hike is
expected to increase borrowing costs, management does not anticipate any
material impact on mortgage demand.

CANFIN remains a resilient franchise, supported by stable asset quality and
a scalable operating model. However, the ability to sustain NIM amid rising
CoF, the impact of the rate hike on housing loan demand, and potential
disruptions to construction activity from El Nino remain key monitorables.
We estimate an advances/PAT CAGR of ~12%/6% over FY26-28, with an
RoA/RoE of ~2.3%/~16% in FY28. Reiterate our Neutral rating with a TP of
INR795 (premised on 1.2x Sep’28E P/BV).

Teething issues from IT implementation weigh on disbursements;
company targets business recovery in 2H

CANFIN’s 2QFY27 disbursements declined ~7% YoY and 9% QoQ to
INR23.7b. Disbursements were hit by teething issues encountered during
the migration of ~157 branches to the new tech platform. Advances grew
~10% YoY and ~1% QoQ to ~INR435b. Annualized run-off in advances
declined to ~16.7% (PQ: 17.6% and PY: ~17.1%).

The completed technology rollout should enable employees previously
engaged in implementation activities to return to sales, supporting business
recovery in 2HFY27. The company targets disbursements of “~INR35b in
3QFY27. Digital sourcing is projected to contribute ~10% of business, while
a higher share of loans above INR3m and expansion in the INR1.5-2.5m
affordable housing segment should support stronger business growth. We
expect CANFIN to deliver an AUM CAGR of ~12% over FY26-28.
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NIMs to remain resilient amid higher borrowing costs

®  NIM (reported) for 2QFY27 expanded ~8bp QoQ to ~3.9%. NIM (calc.)
contracted ~2bp QoQ. Reported yields for 2QFY27 improved ~3bp QoQ to 9.8%,
while the CoB increased ~5bp QoQ to 7%, leading to reported spreads declining
~2bp QoQ to 2.8%.

m Following the 25bp repo rate hike, CANFIN increased lending rates for existing
and new housing loan customers by 10bp, effective October 8, 2026. With ~65%
of floating-rate borrowings, the cost of borrowings is expected to rise ~12-13bp
as repo-linked and T-bill-linked liabilities reprice (on the back of the 25bp repo
rate hike by RBI).

®  The company indicated that a cumulative ~50bp repo rate increase could
translate into a ~20-23bp increase in its lending PLR, while a moderate lending
rate hike is unlikely to materially affect housing loan demand, given the limited
impact on EMI for the borrower. We expect CANFIN to deliver NIM of ~3.9% for
FY27/FY28.

Asset quality remains robust

m  Asset quality was broadly stable, with GS3 rising ~3bp QoQ to 0.9% and NS3
rising ~2bp QoQ to ~0.42%. We estimate credit costs of “8bp/15bp for
FY27/FY28.

m RoA/RoE stood at ~2.4%/~17.1% in 2QFY27.

Highlights from the management commentary

B El Nino-related water shortages could slow construction activity and potentially
affect disbursements. If this materializes, the company may adopt short-term
measures, such as increasing LAP disbursements or offering construction-related
top-up loans to mitigate the impact.

® The IRDAI consultation paper on insurance commissions, if implemented, will
not have a material impact on CANFIN as income from insurance distribution
contributed less than ~1% of the company's FY26 PBT.

Valuation and view

m  CANFIN’s quarterly performance reflected temporary operational disruption
from the IT transformation, which weighed on disbursements. Asset quality
remained healthy, with overall delinquencies largely stable and credit costs
expected to remain benign at <10bp. With the technology rollout now
complete, the recovery in disbursements over the coming quarters will be an
important monitorable.

B The stock trades at 1.4x FY27E P/BV. We model an advances/PAT CAGR of
~12%/6% over FY26-28E, with an RoA/RoE of ~2.3%/~16% in FY28E. We
reiterate our Neutral rating with a TP of INR795 (based on 1.2x Sep’28E P/BV).
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Quarterly performance INRm
Y/E March FY26 FY27E FY26 FY27E 2QFY27E Act vs
1Q 2Q 3Q 4Q 1Q 2Q 3Q 4Q est. (%)
Interest Income 10,111 10,432 10,631 10,565 10,870 11,217 11,553 12,102 41,739 45,742 11,082 1
Interest Expenses 6,483 6,386 6,422 6,342 6,595 6,902 7,150 7,559 25,632 28,206 6,740 2
Net Interest Income 3,628 4,046 4,210 4,223 4,276 4,315 4,403 4,543 16,106 17,537 4,343 -1
YoY Growth (%) 12.9 19.1 22.1 21.2 17.9 6.7 4.6 7.6 18.9 8.9 7.3
Other income 93 63 100 187 93 95 111 210 444 509 101 -5
Total Income 3,721 4,109 4,310 4,411 4,369 4,410 4,514 4,753 16,550 18,046 4,443 -1
YoY Growth (%) 13.3 18.3 22.9 20.7 17.4 7.3 4.7 7.8 18.9 9.0 8.1
Operating Expenses 682 762 799 875 853 864 935 953 3,118 3,605 897 -4
YoY Growth (%) 39.7 28.4 34.7 23.7 25.1 13.4 17.0 8.9 30.9 15.6 17.6
Operating Profits 3,039 3,346 3,511 3,535 3,516 3,546 3,579 3,800 13,432 14,441 3,547 0
YoY Growth (%) 8.7 16.3 20.5 20.0 15.7 6.0 1.9 7.5 16.5 7.5 6.0
Provisions 263 31 97 6 131 74 60 68 396 332 90 -18
Profit before Tax 2,776 3,316 3,414 3,530 3,385 3,472 3,519 3,732 13,036 14,109 3,457 0
Tax Provisions 538 801 766 73 707 726 753 706 2,178 2,892 726 0
Profit after tax 2,239 2,514 2,648 3,457 2,678 2,746 2,766 3,026 10,858 11,217 2,731 1
YoY Growth (%) 12.1 18.9 24.8 47.8 19.6 9.2 4.5 -12.5 26.7 3.3 8.6
Key Parameters (%)
Yield on loans 10.5 10.6 10.6 10.2 10.2 10.4 10.4 10.5
Cost of funds 7.3 7.1 7.0 6.7 6.9 7.1 7.2 7.3
Spread 3.18 3.51 3.55 3.45 3.35 3.27 3.27 3.27
NIM 3.77 4.13 4.19 4.08 4.02 3.99 3.98 3.95
Credit cost 0.27 0.03 0.10 0.01 0.12 0.07 0.05 0.06
Cost to Income Ratio (%) 18.3 18.6 18.5 19.8 19.5 19.6 20.7 20.1
Tax Rate (%) 19.4 24.2 22.4 2.1 20.9 20.9 21.4 18.9
Balance Sheet Parameters
Loans (INR B) 387.7 396.6 406.9 422.1 429.6 4354 449.8 469.5
Growth (%) 9.0 8.4 9.5 10.4 10.8 9.8 10.5 11.2
AUM mix (%)
Home loans 87.5 86.9 86.2 85.6 83.1 83.1
Non-housing loans 12.5 13.1 13.8 14.4 16.9 16.9
Salaried customers 70.3 70.2 68.8 68.1 67.6 67.1
Self-employed customers 29.6 30.4 31.1 31.8 32.3 32.8
Disbursements (INR B) 20.2 25.5 27.3 325 26.1 23.7
Change YoY (%) 8.7 6.9 45.1 32.2 29.5 -6.8
Borrowing mix (%)
Banks 53.0 57.0 62.0 63.0 62.0 65.0
NHB 17.0 14.0 15.0 16.0 15.0 14.0
Market borrowings 29.0 28.0 22.0 20.0 22.0 20.0
Deposits 1.0 1.0 1.0 1.0 1.0 1.0
Asset Quality
GNPL (INR m) 3,780 3,730 3,730 3,570 3,780 3,920
NNPL (INR m) 2,080 1,910 1,990 1,560 1,800 1,850
GNPL ratio % 0.98 0.94 0.92 0.85 0.87 0.90
NNPL ratio % 0.54 0.50 0.49 0.37 0.42 0.42
PCR % 45.0 48.8 46.6 56.3 52.4 52.8
Return Ratios (%)
ROA (Rep) 2.2 2.4 2.5 3.2 2.4 2.4
ROE (Rep) 17.6 19.0 18.8 23.5 17.5 17.1
E: MOFSL Estimates
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Performance of top companiesin sep26 |PIM growth hits a 24-month high, partly aided by a low base

MAT — m [PM grew 17% YoY in Sep’26, compared to 6% in Sep’25 and 13% in Aug’26. On a
Company grthh (%) 12-month (MAT) basis, IPM growth stood at 13.2% YoY.

(%) ®  Growth was driven by strong outperformance in VMN/Anti-Diabetic/Cardiac
IPM 13.2 17.1 therapies, which exceeded overall IPM growth by ~ 510bp/415bp/330bp in
A!abott 10.3 14.6 Sep’26.
ﬁjlznmt;ic 14657 i;; B Acute therapies witnessed 16% YoY growth in Sep’26, compared to 4% in Sep’25
Alkem 121 148 CLC RGN 24%
Cipla 12.2 15.2 ® The chronic therapy segment maintained robust double-digit growth of 19%
Dr Reddys 19.4 17.2 YoY, supported by increased focus on chronic portfolios amid evolving lifestyle
Emcure 8.0 19.3 trends in the domestic market.
Eris 11.1 15.8 B For the 12 months ending Sep’26, IPM growth was driven by 4.9%/4.8%/3.4%
Glaxo 10.8 13.0 YoY growth in prices/volume/new launches.
Glenmark 16.0 19.1 ®m  Mounjaro remained the top-selling drug in Sep’26, with sales of INR1.8b,
Intas 17.4 18.0 according to IQVIA.
Ipca. 13.8 16.2 m  BUDECORT reported a 3% YoY decline in Sep’26, according to IQVIA data
Il;;IJ:cITeods igg 161551) Ajanta/Zydus/Emcure outperform in Sep’26
Mankind 12:5 17:3 ®  Ajanta (+21.2% YoY), Zydus (+19.7%YoY), and Emcure (+19.3% YoY)
Sanofi 14.7 13.4 outperformed the overall IPM in Sep’26.
sun 14.6 17.6 ®  Macleods (+11.5% YoY) and Glaxo (+13% YoY) were the key underperformers
Torrent 14.3 18.9 during the month.
Zydus 15.2 19.7 m Ajanta outperformed IPM, driven by momentum across Opthal/Anti-

Diabetic/Gynaec.

®m Zydus outperformed IPM, driven by momentum across Antineoplast/Cardiac.

B Emcure outperformed IPM, driven by momentum across
Gynaec/Al/Antineoplast.

m  Corono Remedies reported industry-leading price growth of 9.2% YoY on MAT
basis. Intas reported the highest volume growth of 10.5% YoY on MAT basis.
Ajanta Pharma posted the highest growth in new launches of 5.9% YoY on MAT
basis.

Anti-Diabetic/Cardiac/VMN lead YoY growth on MAT basis

B On MAT basis, the industry reported 13.2% growth YoY.

B On MAT basis, chronic therapies posted 16.8% YoY growth, while acute
therapies recorded 10.9% YoY growth in Sep’26.

® The acute segment’s share in overall IPM stood at 59.1% in MAT Sep’26.

B Anti-Diabetic/Cardiac/VMN grew 17.5%/17.1%/15.7% YoY in MAT Sep’26.
Al/Respiratory underperformed IPM by ~760bp/350bp on a YoY basis for 12
months ending in Sep’26.

Indian companies were in line with MNCs in YoY growth

B As of Sep’26, Indian pharma companies retained a dominant 84% market share
in IPM, with the remainder held by MNCs.

B Interms of growth, Indian companies expanded by 17% YoY, in line with the
growth reported by MNCs in Sep’26.
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IPM posted 17% YoY growth in Sep’26
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Acute/chronic therapies registered YoY growth of 16%/19%
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Indian companies/MNCs reported 17%/17% YoY growth
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Indian Pharma Market — Sep’26

Exhibit 1: Performance of top companies in Sep’26

MAT One

Sep'26 Market  Growth YoY growth (%) in the last eight quarters
Company month

value share (%) (%)

(INR b) Dec'’24 Mar'25 Jun'25 Sep'25 Dec'25 Mar'26 Jun'26 Sep'26 Sep'26
IPM 2,751 100 13.2 7.3 7.3 9.2 7.7 12.2 11.9 13.9 14.7 17.1
Sun Pharma 223 8.1 14.6 10.6 11.0 11.3 7.8 14.7 13.6 14.6 15.3 17.6
Abbott 172 6.2 10.3 10.0 8.4 8.5 6.7 6.9 9.5 12.4 12.3 14.6
Cipla 154 5.6 12.2 6.1 8.7 6.5 7.2 10.7 9.3 15.4 13.8 15.2
Mankind 134 4.9 12.5 3.7 5.0 14.9 8.4 10.3 11.0 12.7 15.7 17.3
Alkem 106 3.9 12.1 5.9 6.0 8.8 6.2 9.3 11.0 13.6 13.9 14.8
Lupin 95 3.5 15.6 6.4 6.2 7.4 5.6 14.2 15.0 17.4 15.8 16.1
Intas Pharma 105 3.8 17.4 .9 9.7 11.1 9.7 17.6 17.9 18.1 16.1 18.0
Torrent 128 4.7 14.3 9.0 8.6 10.7 7.5 11.7 12.2 15.8 16.9 18.9
Macleods Pharma 89 3.2 10.9 3.7 3.9 7.7 12.6 11.1 9.8 12.3 10.4 115
Dr. Reddys 90 3.3 19.4 7.5 -0.1 8.6 10.8 16.3 21.2 18.9 21.0 17.2
Zydus 80 2.9 15.2 8.1 9.8 8.7 6.8 13.8 12.4 18.0 16.3 19.7
GSK 59 2.1 10.8 1.3 0.2 3.8 3.0 11.0 9.6 10.8 11.7 13.0
Glenmark 61 2.2 16.0 9.4 10.2 14.7 11.4 16.1 12.5 18.3 17.1 19.1
Ipca 58 2.1 13.8 12.1 8.6 11.1 115 13.3 14.3 13.3 14.4 16.2
Emcure 60 2.2 8.0 4.5 5.1 7.2 3.1 6.6 4.3 7.5 13.3 19.3
Alembic 34 1.2 4.5 -1.6 -2.1 2.1 0.1 2.0 0.3 6.1 9.4 15.2
Eris Lifesciences 36 1.3 11.1 3.9 2.6 4.2 6.5 11.1 8.7 12.3 12.2 15.8
Ajanta 23 0.8 16.7 10.8 7.7 10.6 12.0 14.9 15.2 17.8 18.6 21.2

Source: IQVIA, MOFSL

Exhibit 2: VMN/Anti-Diabetic drove growth in Sep’26

MAT Market i i One

Sep’26 Growth YoY growth (%) in the last eight quarters
Therapy share month

value (%) (%)

(INR b)

Dec'24 Mar'25 Jun'25 Sep'25 Dec'25 Mar'26 Jun'26 Sep'26 Sep'26

IPM 2,751 100.0 13.2 7.7 7.5 8.8 7.6 11.9 11.6 14.1 14.8 17.1
Cardiac 374 13.6 17.1 12.3 10.4 12.6 12.0 17.3 17.0 17.4 17.7 20.4
Gastro Intestinal 286 10.4 11.4 7.5 10.0 6.9 2.0 9.2 8.6 11.9 14.5 17.6
Anti-Infectives 272 9.9 5.6 2.5 3.9 6.7 4.0 2.9 3.1 7.3 6.8 9.3
Anti-Diabetic 252 9.2 17.5 9.0 7.0 8.6 9.2 14.9 15.1 17.2 19.1 21.2
Respiratory 213 7.7 9.8 4.5 3.9 12.3 14.0 12.4 10.8 11.6 5.2 3.1
Vitamins/Minerals/Nutrients 220 8.0 15.7 7.7 7.6 9.0 7.0 12.4 12.9 17.1 18.5 22.2
Pain / Analgesics 216 7.9 12.9 7.8 6.6 7.0 5.6 9.0 9.3 14.2 16.8 20.0
Derma 186 6.7 11.3 111 7.5 6.1 2.8 9.4 9.2 11.8 14.2 19.6
Neuro / Cns 167 6.1 13.5 8.1 8.9 10.2 7.4 13.0 12.5 13.1 15.2 17.9
Gynaec. 133 4.8 13.0 3.5 3.7 6.9 7.9 12.8 13.2 12.0 14.9 16.6
Antineoplast/Immunomodulator 89 3.2 27.9 14.7 14.2 17.3 26.5 27.6 29.3 27.0 27.5 29.4
Urology 63 2.3 135 14.8 14.2 12.3 10.1 14.7 131 13.2 15.2 19.3
Ophthal / Otologicals 52 1.9 11.7 10.5 8.0 9.1 5.9 11.6 10.7 11.3 12.1 14.3
Vaccines 43 1.6 20.8 7.4 10.0 10.4 13.2 19.1 19.0 17.0 25.4 20.0

Note: VMN: Vitamin/Minerals/Nutrients; Source: IQVIA, MOFSL
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CPl inflation Sep’26: Highest in almost two years

B India’s CPl inflation accelerated to 5.5% YoY in Sep’26 from 4.8% in Aug’26, driven by a surge in food prices and an
increase in select core components. Food inflation rose to 7.7% in Sep’26 from 6.0% in Aug’26, while core inflation edged
up to 4.3% from 4.2%, indicating broadening of price pressures. The acceleration was also reflected in transport, clothing
and footwear, household goods, and restaurant and accommodation services. With headline inflation remaining above
the RBI’s 4% target for a fourth consecutive month, the September print reinforces upside risks to the inflation outlook.

B Food inflation remained the principal driver of headline CPIl in Sep’26, driven by a surge in vegetable prices and broad-
based pressures across the food basket. Within vegetables, onion inflation more than doubled in Sep’26 vs. Aug’26, while
garlic and lemon inflation also increased. Ginger inflation remained elevated, although it moderated from the previous
month. Meanwhile, potato and tomato prices continued to decline, although the pace of deflation moderated. Beyond
vegetables, pulses inflation increased, while edible oils, cereals, sugar, milk, fruits and nuts, and ready-made food also
recorded an increase in prices. Global food prices have shown signs of firming, with wheat prices rising amid logistical
constraints in the Black Sea region and maize prices increasing due to lower-than-expected US yields and reduced export
availability from Brazil. Edible oil prices have also accelerated, led by higher palm oil prices. Below-normal reservoir
storage, strengthening El Nifio conditions, and higher global food prices could keep food prices elevated in the coming
months.

B Core CPl inflation edged up to 4.3% in Sep’26 (4.2% in Aug’26), reflecting higher inflation across transport, clothing and
footwear, and household-related components. Transport inflation increased to 5.0% (4.6% in Aug’26), while clothing and
footwear inflation rose to 3.9% (3.6% in Aug’26). Inflation in furnishings and household equipment accelerated to 3.1%
(2.7% in Aug’26), while housing inflation edged up to 2.7% (2.6% in Aug’26). Restaurants and accommodation services
remained a source of pressure, with inflation at 9.4%. Potential pass-through of higher input, energy, and logistics costs
remain key determinants of core inflation in the coming months.

B Rural inflation continued to outpace urban inflation, highlighting uneven price pressures across consumption baskets.
Rural CPI inflation rose to 6.1% YoY in Sep’26 from 5.2% in Aug’26, compared with an increase in urban inflation to 4.9%
from 4.3%. Rural food inflation stood at 8.1%, against 7.2% in urban India, indicating a greater burden from food price
increases in rural areas. State-level inflation also remained uneven, with Tamil Nadu recording the highest headline
inflation among major states at 6.8%, followed by Odisha at 6.7%, Madhya Pradesh at 6.7%, Telangana at 6.6%, and
Andhra Pradesh at 6.3%.

B Going forward, food supply conditions, weather-related risks, and crude oil prices will remain the key determinants of
inflation. Deficient monsoon conditions, lower reservoir levels, and the risk of strengthening El Nifio conditions could
keep food prices elevated, although the extent of the impact will depend on crop outcomes and supply availability. The
ongoing West Asia conflict and elevated crude oil prices pose additional risks through higher fuel, transportation, and
production costs. The extent of second-round pass-through into goods and services will be critical in determining
whether the recent increase in core inflation persists. A sustained rise in energy costs, alongside food price pressures and
currency depreciation, could keep headline inflation elevated through 2HFY27.

B We expect CPl inflation to average 5.2% in FY27, with risks tilted to the upside. The RBI has revised its FY27 CPI inflation
forecast to 5.2% in Oct’26 from 5.0% earlier and expects inflation to average around 5.8% over the next three quarters,
with a peak of 6.0% in 3QFY27 and 5.7% in 4QFY27. This points to a prolonged period of above-target inflation,
reinforcing the RBI’s cautious policy stance.

B On monetary policy, we expect a cumulative 100bp rate hike cycle, taking the repo rate to 6.25% from the current 5.50%.
The October hike and the shift to a ‘calibrated tightening’ stance indicate that the RBI is prioritizing inflation control over
additional growth support, particularly with FY27 GDP growth projected at 7.1%. We expect the RBI to remain hawkish,

with further hikes contingent on the persistence of higher crude prices and broadening of price pressures.
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Food inflation increased to 7.7% in Sep’26; core inflation up

Inflation increased to 5.5% in Sep’26 from 4.8% in Aug’26 to 4.3%
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Rural inflation rose to 6.1% in Sep’26, compared with 4.9% in

Top five items with the highest inflation (% YoY)
urban areas

Rural Inflation (%)  =—O=—Urban Inflation (%) Item Weight  Aug'26 Sep’26
6.1 Onion 0.7 48.8 108.1
Silver Jewellery 0.3 106.8 87.8
Ginger 0.3 73.8 62.9
Garlic 0.4 43.6 54.6
Lemon 0.1 15.2 36.4

Source: CEIC, MOSPI, MOFSL

Jan-26 Mar-26 May-26 Jul-26 Sep-26

CPI by division: Sep’26 (% YoY)

CPI by division: Sep'26 (% YoY)
Personal Care, Social Protection & Misc 13.7
Restaurants & Accommodation Services 9.4
Food & Beverages 7.4
Transport 5.0
Paan, Tobacco & Intoxicants 4.8
Education Services 3.9
Clothing & Footwear 3.9
Furnishings, HH Equipment & Routine HH... 3.1
Housing, Water, Electricity, Gas & Other Fuels 2.7
Information & Communication 2.4

Recreation, Sport & Culture 2.2
Health 14
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Zen Technologies : Orderbook By End Of FY27 Could Reach 2,500
Cr, Depending On Upcoming Order Wins
Ashok Atluri, Chairman & MD
Y} m  Orderbook by the end of FY27 could reach "2,500 cr, depending on upcoming order
wins
Expect another "400 Cr of simulator orders in FY27
m  Margin may moderate but absolute profit should continue to grow

9 Read Mcre_'}

Indian Hotels: Occupancy Outlook, Wedding Season Demand &

Acquisition Pipeline

Puneet Chhatwal, MD & CEO

m  Hotel demand grew 8.6% vs. 3.9% supply growth in 1HFY27.

m  Revenue growth of >15% is achievable, with October demand strong.

m  TajSATS outlook is improving; overseas acquisitions and Ginger expansion remain
priorities.

m  Domestic tourism grew 11% CAGR over 10 years; the 2027 global summit could
boost inbound tourism.

9 Read Mc:re_'}

Glass Walls Systems: H2 Will Be Stronger Due To Export Project
Delivery, Says Mgmt

Eshan Jawahar Hemrajani, MD & CEO

m  FY27 Topline Growth Seen At 22%, EBITDA Margin At 23-25%

m  H2 will be stronger due to export project delivery

m  Orderbook split at Rs 600 Cr Domestic and Rs 380 Cr Exports

m  Expect order execution to go up in H2FY27

@ Read Mnre_'}

IdeaForge: ZOLT Hybrid Explained: Why Combine Fuel Engines
With Batteries?
Anikt Mehta, CEO and Co-founder

m  Combines fuel endurance with battery efficiency for longer missions and vertical
take-off/landing.

m  Enables missions during communication loss or radio silence.

m  High-altitude variant is currently undergoing testing, with trials expected to progress
in the near term.

m  Multi-billion-dollar Indian opportunity across defense, border and coastal

surveillance.
@ Read More )
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Mastek Wins Sub-$5 Million Oracle Contract: Umang Nahata
Explains The Opportunity
Umang Nahata, CEO

Secured a sub-USS$5m Oracle deal focused on Al-led transformation for local
government clients.

Prioritizing public sector and healthcare, combining business-process redesign with
Al-native solutions.

Proprietary Adopt Al platform targets 30-50% higher efficiency across
development, testing and configuration.

Al transformation deals target 40%+ gross margins, supported by improved
efficiency and fixed-price engagements.

@ Read Mnre_'}

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
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