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Marksans Pharma OUTPERFORM

Marksans Pharma specializes in the R&D, manufacturing, and marketing of generic pharmaceuticals, offering a
comprehensive portfolio of over 300 products including tablets, capsules, oral liquids, and ointments across
various therapeutic areas like pain management, cardiovascular health, anti-infectives, CNS disorders, anti-
inflammatory conditions, and gastrointestinal ailments. Serving both over-the-counter (OTC) and prescription
(Rx) markets, Marksans operates globally in over 50 countries with ¢.96% of its revenue coming from regulated
markets such as the US, UK, Europe, Australia, and New Zealand, showcasing a steadfast commitment to
quality and regulatory compliance.

Investment Rationales

= Tevapharm's acquisition driving further growth: The acquisition of Tevapharm's Goa unit by the company is
set to expand its manufacturing capabilities to include tablets, hard and soft gel capsules, ointments, gummies,
creams, etc. With a scalable capacity, the unit plans to double its existing Indian capacity by an additional 8 bn
units annually over the next two years. This expanded capacity is poised to capture emerging opportunities
across diverse geographical markets. The full revenue potential from this unit is expected to be realized starting
from FY25, promising substantial growth prospects for the company. This acquisition is anticipated to serve as
the cornerstone for achieving the company's targeted topline growth, aiming for sales of INR 30,000mn over
the next 2 years.

= Revenue shift towards OTC: Marksans Pharma has experienced remarkable growth in its OTC segment, with its
revenue share soaring from 51.0% in FY19 to 74.1% in FY24, with a notable CAGR of 25.9% over the same
period. The OTC market is perceived as relatively stable compared to the Rx market, characterized by lower
pricing volatility and pressures. With expectations to further increase, Marksans anticipates the OTC segment
to contribute 80-85% to its revenue from FY25 onwards. This strategic shift towards OTC is aimed at providing
the company with sustainable growth and better operating stability (low-cost manufacturer).

= Doubling revenue in the US market: The US is Marksans' core market, accounting for more than 42% of its
consolidated revenue. The US is also expected to contribute between 45-48% of company sales, and the
company is extremely optimistic about doubling its US revenue over the next two years due to its strong order
book visibility. US market is the growth driver for the next 2 years as the company has increased its presence,
capacity, and product portfolio in the region.

= Qutlook and Valuation: We believe Marksans will benefit from scaling up and upgrading its newly acquired
Tevapharm manufacturing facility, increasing revenue share from the OTC segment, a strong product pipeline,
particularly in the USA and the UK, and its backward integration initiative, which will enhance operating
leverage and slightly improve margins. We expect Revenue/EBITDA/PAT to grow at a CAGR of
20.8%/22.1%/24.5% over FY24-FY26E. We value the company at a PE of 20x on FY26E EPS to arrive at a target
price of INR 215 and initiate our coverage with an OUTPERFORM rating on the stock.
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Global Pharmaceutical Market

Global Pharmaceutical Market Expected to Grow from USD 1,457 Bn in CY22 to USD 1,800 Bn in CY27E

36% 38%
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64% 62%
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Key factors fueling growth

= |ndia is the world's largest supplier of generic pharmaceuticals and is renowned for its reasonably priced vaccines and generic medications. The
pharmaceutical sector in India has grown over the previous nine years at a CAGR of 9.43%, placing it third in pharmaceutical production by volume. India's
pharmaceutical industry provides more than half of the world's demand for different vaccinations, 40% of the US market for generic drugs, and 25% of the UK
market for all medications.

® Following robust growth in CY21 and CY22, driven by pent-up demand, the market is projected to maintain a CAGR of 4.5-5% over five years, spanning from
2022 to 2027. As of 2022, the generic formulation market represented approximately 36% of the total pharmaceutical market, while innovator medicines
continue to constitute a significant portion of the global pharmaceutical market in terms of value, recent years have witnessed substantial growth in the
generics market.

= This growth has been fueled by significant developments in countries like China and India. Additionally, healthcare reforms in regulated markets like the US
and Europe are fostering higher insurance coverage and increased utilization of generic medicines. Looking forward, generic molecules are anticipated to
comprise around 37-38% of the total global market by 2027.
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Global Generics Market

Global Generics Drugs Market (USD Bn) is expected to grow at a CAGR of 5.3% The USA accounts for the majority of the Global Generic Market followed by EU5
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Global Generic Market Growth Drivers

= A generic drug is a medication developed to be equivalent to an already-marketed brand-name drug in terms of dosage, safety, strength, route of
administration, quality, and performance characteristics. The Global Generics Market is poised to expand at a CAGR of 5.3% from 2023 to 2028, propelled by
factors including an ageing population, rising incidences of chronic diseases, number of ANDA approvals, and launches of generic drugs.

= Generic medicines generally cost less than their brand-name equivalents. Furthermore, multiple generic versions of a single product are often approved,
fostering competition in the marketplace and typically leading to lower prices. Additionally, increasing patent cliffs and exclusivities, along with favorable
regulatory policies and shifts in prescription patterns, are expected to drive this growth further.

= As of 2023, the US and EU5 (comprising France, Germany, Italy, Spain, and the UK) stand as the top two generics markets, with market sizes of USD 134 bn
and USD 61 bn, respectively.
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USA and EU5 Generics Market Trends
US Generic Market Size (USD Bn) Europe Generic Market Size (USD Bn)
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USA and Europe Market Growth Drivers

= Areport indicates that many healthcare professionals (HCPs) in the US are prescribing generic drugs to over 61% of their patients, a higher rate compared to
their counterparts in the EU5 countries. This trend is attributed to mounting government pressures in the US to endorse generic medications, fueled by rising
demands for drugs.

= The US generic market is anticipated to continue its growth trajectory, with a projected CAGR of 3.5% from 2023 to 2028, reaching USD 159bn. Meanwhile,
the Europe market is forecasted to experience robust growth, with a CAGR of 10.7% over the same period, culminating in a market size of USD 102bn by
2028.

= Market growth in Europe is driven by rising chronic disease prevalence, advanced drug formulations like fixed-dose combinations, cost-effective treatment
options, and the approval of biosimilars. Additionally, in July 2023, the European Commission presented revised pharmaceutical legislation aimed at
enhancing the availability of medicines across all EU member states. This initiative is expected to bolster demand for generic drugs in the European market in
the foreseeable future.
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Global OTC Drug Market Trends

Global OTC Drugs Market to grow at a CAGR of 5% (USD Bn)
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Global OTC Market Growth Drivers

= The global market size for OTC drugs is projected to grow at a CAGR of 5% from 2023-28, driven by factors such as the popularity of self-medication,
advancements in drug delivery systems, and the preference for convenient and cost-effective medications. North America accounts for a market value of USD
18.46bn in 2022. One of the key factor which will contribute to the market growth during the forecasted period is the increasing use of self-medication.

= Many OTC drugs have transitioned from prescription-only status to over-the-counter availability, a process known as "Rx-to-OTC switch”. This shift is driven
by increased emphasis on patient empowerment and access to healthcare products, the desire to reduce healthcare costs, strong focus of key players in the
development, and launch of new OTC products.

= According to IQVIA, the largest OTC therapeutic segments globally, based on total OTC sales, include Cough and Cold, Respiratory, Pain Relief, Nutrition,
Gastrointestinal, Dermatology, and Allergy. The Cold & Cough Remedies segment dominates the market, holding the largest share. Additionally, it's
anticipated that online sales will contribute 21.44% of total revenue in the OTC Pharmaceuticals market by 2024. Cold and cough are the most common
conditions in children below 10 years and population above 65 years, which is leading to an increasing demand for the products.
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OTC Drugs vs Rx Drugs

see a physician. OTC drugs are not intended for a specific individual only.

= Medications that are sold over-the-counter (OTC) can be bought without a prescription and straight from the shelves of a pharmacy, eliminating the need to

= Prescription only (Rx) drugs are only available with a valid prescription from the doctor and these drugs are heavily regulated and requires monitoring by a
prescriber to ensure the medication is working and that it is working safely. Rx drugs are intended for use by one individual to treat a specific condition.

Aspect Over-the-Counter (OTC)

Operates in less stringent regulatory environment with fewer

S o el hurdles in FDA approvals

Market can be large, catering to a wide range of consumers

Market Potential . . .
seeking relief from common ailments

. Growth driven by factors like an aging population, increased
Growth Drivers L
health awareness, and self-medication trends

Can be competitive, with numerous brands vying for shelf

Competition :
P space and consumer attention

Invests in research and development to introduce new

R&D Pipeline . L .
P products or improve existing formulations

Offers relatively lower risk due to less complex regulatory
Risk Profile pathways and broader consumer base. However, market
competition and product commoditization could pose risks

Accessibility Widely accessible in pharmacies, supermarkets, etc.

Pain relievers (e.g., ibuprofen, paracetamol), antacids, allergy

Examples -
P medications, etc.

Prescription (Rx)

Faces extensive regulation and approval processes

Market can also be substantial, especially for
medications addressing chronic conditions

Growth opportunities may arise from innovations in
drug development, expanding healthcare access, and
demographic shifts

Companies face challenges such as patent expirations,
generic competition, and pricing pressures

Requires substantial investment in R&D to discover
and develop novel therapeutics

Carries higher risks due to uncertainty associated with
clinical trials, regulatory approvals, and market
adoption

Dispensed through pharmacies, often requiring a visit
to a healthcare provider

Antibiotics, antidepressants, opioids.

Source: Company, CEBPL
I
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Corporate Structure

‘@’ Marksans Pharma Ltd
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Tevapharm's acquisition driving further growth

= The company spent INR 2,088 mn towards capex in FY24 and completed phase 1 of Tevapharm’s plant, which is aimed at achieving 3.6 bn units annually.
Phase 2, which will increase capacity to 6 bn units, is expected to be completed by FY25. Significant future growth in the company’s top line is expected to be
driven by revenue from the Teva plant as the expected revenue from the Teva plant to be in the range of INR 8,000-10,000 mn from FY26 onwards.

= The company has already crossed its earlier revenue guidance of INR 20,000 mn for FY24. Further, it expects to achieve revenue of INR 30,000 mn for FY26.
This shall be driven by the scale-up of capacities in the Teva plant and a strong pipeline of products in the US and Europe markets.

Manufacturing Facility in Southport, UK
Manufactures non-sterile liquids, ointments
and powder sachets
Supplies to UK, West Africa & Middle East
Spread across 7,300 sq. mt

4 Capacity
’_‘J 2bn bottles per annum
. 1bn tubes per annum
1bn sachets per annum

New Teva Pharma acquired a

manufacturing facility in Goa

* Scalable capacity with a plan to double
the existing Indian capacity from 8bn
units per annum
Manufacturing site is spread across
47,597 sq. mt
Plan to manufacture tablets,
ointments, liquids and creams

Manufacturing Facility in Farmingdale, USA Existing Manufacturing facility in Goa
Manufactures hard gels, tablets and Manufactures Capsules & Tablets
capsules One of the biggest manufacturing
Spread over an area of 7000 sg. m facilities in Asia
“Made in the USA” product offering Fully automated unit spread over

Added incremental packaging lines 18,000 sg. meters campus
Generic pharmaceuticals manufactured

Capacity from this facility are exported across
6bn tablets and hard capsules per annum the globe

Capacity

2.4bn softgel and hard gelatin capsules per
annum

6bn solid tablets per annum

I
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Revenue Shift Towards OTC

= Private label sales constitute 80% of the company's OTC business in FY24. In FY24, this segment contributed 74.1% to the revenue and is anticipated to rise to
80-85% by FY25. The company has more than 1500+ SKUs and 300+ products. A significant portion of revenue in this sector is generated by manufacturing
and selling store brands for prominent retailers in key regions, positioning Marksans as a favored and expanding partner for low-cost manufacturing.

= Marksans is a preferred store brand partner whose expertise and capabilities in private-label manufacturing have contributed to the growth and maintenance
of enduring relationships with leading retailers in strategic areas. Currently, the focus is on sizable therapeutic segments in OTC like Pain Management, Cough
and Cold, Gastrointestinal, and Anti-Allergic medications, with plans to diversify into liquids, creams, and ointments within the OTC category and to
encompass the entire product range within these therapy areas.

= According to IQVIA, globally, the largest OTC therapeutic segments are Cough and Cold, Respiratory, Pain Relief, Nutrition, Gastrointestinal, Dermatology, and
Allergy, based on total OTC sales. Despite continued macroeconomic challenges, inflationary pressures, cost of living increases, and changing consumer
behaviors, robust growth is projected for the global OTC market over the next four years.

Long-lasting partnership for store brand manufacturing with the leading retailers across our key geographies

Top Top Top
Retailers/Customers in USA Retailers/Customers in UK Retailers/Customers in Australia

. &
wCvs Sapwniin” $)sicma
APOTEX

SUA

N (o)
TARGET E L TESCO SOUrYS COIeS ‘” -J

o AN NG J

Source: Company, CEBPL
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Doubling revenue in the US market

= US is the dominant market for Marksans as more than 42% of the consolidated revenue is coming from the region and expects to contribute approximately
45-48% to its sales and is very bullish and confident in doubling its US revenue in next 2 years as the company has good order book visibility. With the increase
in the revenue, EBITDA margin will also improve due to operating leverage as it will start kicking in.

= US market is the growth driver for the next 2 years as the company has increased the capacity, presence, and product portfolio in the region. It expects 50%
of total US sales to come from new launches, supported by a robust pipeline of over 30 products. The pricing pressure in Rx has moderated in the US and UK

as well.
US & North America Revenue expected to double in next few years Regional revenue mix (% of revenue)
16,000 260 [ 40 100 1 42 46 4.5 5.4 45 3.8 33
14,000 90 1
80
12,000 20 -
10,000 60 { =0
8,000 20 1
40
6,000
30
4,000 20 4 ¢
2,000 10 ~
0 I T T
0 FY20 FY23 FY24  FY25E  FY26E
FY20 Fy21 FY22 FY23 FY24 FY25E  FY26E
B US & North America B Europe & UK
mmm US & North America Growth YoY (%)- RHS Australia & New Zealand India &RoW
Source: Company, CEBPL Source: Company, CEBPL
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Strong product pipeline

accruals.

launches.

= Marksans plans to expand its product portfolio with an addition of 12-13 new products every year with focus on developing soft gels and different delivery
system like extended release, liquid, OTC products and ointments.

= The company has 4 R&D centres with more than 70 products in the pipeline and R&D expenses are expected to be around 2.0% of sales in FY25, (1.6% in
FY24), and expects to reach at 4-5% in the next few years. The capex plan is to spend approximately INR 1,250mn in FY25, to be funded through internal

= Europe & UK: This region accounts is expected to contribute 43-45% going forward driven by a double-digit growth which shall be supported by new product

Continued product launches through a healthy product pipeline

= Planned 34 new fillings over the
next three years

= |In addition, 16 products are
already filed and awaiting approval

32 products are in the pipeline
20 are oral solids
12 are ointments and creams within oral solids

4 are softgels

Strong product pipeline followed by successful launches led by continued focus on R&D

= 10 products are in the pipeline and
expected to be lunched over the
next two years

Australia and New Zealand

USA

= 124 products approved
= 120 products awaiting approval
= 108 products are in the Pipeline
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Insights into Marksans Financial Trends
OTC Revenue (INR mn) and YoY Growth (%) Rx Revenue (INR mn) and YoY Growth (%)
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Insights into Marksans Financial Trends
Revenue (INR mn) and YoY Growth (%) EBITDA (INR mn) and EBITDA Margin (%)
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Key Brand Launches

Brand Therapy Segment Market
Losartan Anti-Diabetic United Kingdom
Ondansetron Gastrointestinal United Kingdom
Carvedilol Cardiovascular System (CVS) United Kingdom
Tramadol Pain Management United Kingdom
Clopidogrel Cardiovascular System (CVS) United Kingdom
Prednisolone Anti-Allergic United Kingdom
Rosuvastatin Cardiovascular System (CVS) United Kingdom
Bicalutamide Anticancer United Kingdom
Furosemide Cardiovascular System (CVS) United Kingdom
Liquids - Loratidine Anti-Diabetic United Kingdom
Liquids - Ibuprofen Pain Management United Kingdom
Liquids - All In One Solution Cough and Cold United Kingdom
Apap ER Pain Management USA

Cetrizine Tablets Anti Allergy USA

Fluoxitine Capsules Central Nervous System (CNS) USA

Famotidine Tablets Gastrointestinal USA
Acetaminophen And Ibuprofen Tablets Pain Management USA

Fluoxetine Oral Solution Central Nervous System (CNS) United Kingdom
Pregabalin Capsules Central Nervous System (CNS) USA
Cyanocobalamin Tablets Vitamin United Kingdom
Esomeprazole Magnesium Capsules Digestive USA
Levetiracetam Central Nervous System (CNS) United Kingdom
Guaifenesin Tablets Cough and Cold USA

Source: Company, CEBPL
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Shareholding Pattern

Particulars Mar-24 Dec-23 Sep-23 Jun-23
Promoters (A) 43.9% 43.9% 43.9% 43.9%
Mark Saldanha 43.8% 43.8% 43.8% 43.8%
Sandra Saldanha 0.1% 0.1% 0.1% 0.1%
Flls (B) 15.6% 15.6% 15.1% 14.9%
Orbimed Asia Iv Mauritius Fvci Limited 10.9% 10.9% 10.9% 10.9%
Others 4.7% 4.7% 4.2% 4.0%
Dlls (C) 5.2% 3.7% 4.0% 3.7%
Quant Mutual Fund 2.8% 2.8% 2.8% 2.8%
AlFs & Others 2.4% 0.9% 1.2% 0.9%
Public (D) 35.4% 36.8% 37.1% 37.6%
IEPF 0.2% 0.2% 0.1% 0.1%
NRIs 1.7% 1.7% 1.4% 1.5%
Corporates 1.5% 2.1% 2.1% 2.3%
Others 32.0% 32.9% 33.6% 33.7%
Total (A+B+C+D) 100.0% 100.0% 100.0% 100.0%

Source: Company, CEBPL
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Leadership & Management Team

Name and Designation

Mr. Mark Saldanha
(Chairman and Managing Director)

Mr. David Mohammed
(MD- Australia Operations)

Mr. Sathish Kumar
(MD - UK Operations)

Mr. Anjani Kumar
(COO - US Operations)

Mr. Jitendra Sharma
(CFO)

Brief Description

Mr. Mark Saldanha is a science graduate with over twenty years of experience in both business and technical roles.
Under his skilled and dynamic leadership, Marksans has seen rapid growth, reaching new milestones and attaining
peak performance. He plays a crucial role in the company's overall management and brings extensive hands-on
experience in R&D, marketing, production, and finance.

Mr. Mohammed has over 20 years of experience in pharmaceutical innovation, operations, and distribution. Before
joining Nova Pharmaceuticals, he served as the Managing Director for Australasia and the Marketing Director for Asia,
Africa, and Australasia at Valeant Pharmaceuticals for more than 7 years.

Mr. Sathish Kumar is the Managing Director of Marksans Pharma (UK) Ltd. and oversees the operations of its
subsidiaries, Bells & Sons (Druggists) Ltd and Relonchem Ltd. With over 20 years of experience in the pharmaceutical
industry, he has expertise in production, planning and inventory management, formulation development, regulatory
affairs, technical operations, commercial activities, sales, and business development. He holds an M. Pharm degree.

Mr. Kumar is a key figure in Marksans' US operations, bringing over 38 years of comprehensive experience in
pharmaceutical management. He has previously worked with renowned companies such as Wockhardst, Cipla, and
Lupin. He holds a Bachelor’s degree in Pharmaceuticals (B.Pharm).

Mr. Sharma is a qualified chartered accountant and cost accountant with over 20 years of experience in financial
functions, including treasury and forex management. His expertise in costing, fundraising, and internal control systems
has been invaluable. He serves as a Director for MPL's subsidiaries: Marksans Pharma (UK) Ltd, Marksans Pharma Inc.
(USA), Nova Pharmaceuticals (Australia), and Relonchem (UK).

Source: Company, CEBPL
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Peer Comparison

e Revenue (Rs. Mn) EBITDA (Rs. Mn) PAT (Rs. Mn)
Company (Rs

CAGR % CAGR % CAGR %
2/ 25E 26E 24 25H 26E p i 25E 26H
(FY24-26E (FY24-26E (FY24-26E

Marksans Pharma 160 71.2 21,774 26,697 31,788 20.8 4,586 5,687 6,834 22.1 3,137 3,966 4,861 24.5
Ajanta Pharma 2,417 3044 42,087 47,289 53,832 13.1 11,543 13,357 15,750 16.8 8,161 9,993 12,073 21.6
Torrent Pharmaceuticals 2,864 969.3 1,07,280 1,20,744 1,36,293 12.7 33,680 39,051 45,388 16.1 16,560 20,355 25,908 25.1
Mankind Pharma 2,245 899.3 1,03,348 1,16,316 1,31,118 12.6 25,351 29,480 34,303 16.3 19,128 22,210 26,359 17.4
Glenmark

. 1,215 3427 1,18,131 1,38,285 1,52,678 13.7 11,953 24,626 28,739 55.1  -15,017 12,874 16,124 NA
Pharmaceuticals
Source: Company, CEBPL

Compan EBITDA Margin (%) | EPS(Rs) | ROE (%) P/E (x)
S FY25E FY26E  FY24 FY25E FY26  FY24 FY25E FY26E  FY24 FY25E FY26E

Marksans Pharma 211 21.3 21.5 6.9 8.8 10.7 15.2 16.3 16.9 23.1 18.3 14.9
Ajanta Pharma 27.4 28.2 29.3 64.6 79.1 95.6 22.9 23.3 22.7 37.4 30.6 25.3
Torrent Pharmaceuticals 31.4 32.3 33.3 48.9 60.1 76.6 254 27.2 29.2 58.5 47.7 374
Mankind Pharma 24.5 25.3 26.2 47.8 55.4 66.4 22.8 21.1 20.8 47.0 40.5 33.8
Glenmark Pharmaceuticals 10.1 17.8 18.8 -53.2 47.5 58.6 -16.6 14.9 16.0 NA 25.6 20.7

Source: Company, CEBPL
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Income Statement FY22 FY23 FY24 FY25E FY26EGrowth Ratios FY22 FY23 FY24 FY25E FY26E
Revenue 14,908 18,521 21,774 26,699 31,790 Revenues 8.3 24.2 17.6 22.6 19.1
Gross profit 7,740 9,308 11,393 13,750 16,531 EBITDA (23.8) 311 35.1 24.0 20.2
EBITDA 2,589 3,393 4,586 5,687 6,835 PAT (21.8) 44.3 17.8 26.4 226
Depreciation 448 519 743 889 g73 Margins
EBITDA
EBIT 2,560 3,468 4347 5412 6,593 17.4 183 211 213 s
. PAT 12.4 14.4 14.4 14.9 15.3
Other income 419 593 504 614 731 .
Profitability
Interest expense 84 91 112 108 95 Return on equity (RoE) 154 15.3 15.2 16.3 16.9
PBT 2,475 3,377 4,235 5,304 6,498  Return on invested capital (RoIC) 17.6 17.2 12.9 14.6 15.6
Reported PAT 1,846 2,663 3,137 3,966 4,861 .
Return on capital employed (RoCE) 14.8 14.9 15.0 16.2 16.9
EPS 4.5 5.9 6.9 8.8 07 : : : : :
Balance Sheet Pma:c'aoci‘;:::_?;“ )
re-tax X
Net worth 12,023 17,452 20,651 24,279 28,727 . 0.6 0.9 0.7 0.7 0.6
B - 13 16 591 191 51 OCF / Net profit (x) 0.5 0.9 0.7 0.6 0.6
orrowings EV/EBITDA (x) 26.8 19.9 14.7 11.8 9.6
Trade Payables 2001 2306 2,68 3292 3,919 qymover Ratios (Days)
Other non-current liabilities 609 843 2,052 1,952 1,802  |nventory 104 % 104 105 108
Other current liabilities 1,148 688 925 822 614  Receivable 97 82 76 30 85
Minority Interest 207 199 209 197 185 Creditor 49 45 45 45 45
Total Net Worth & liabilities 16,401 21,904 26,809 30,732 35,338  Working Capital 152 132 135 140 148
Net Block 3,416 3,796 6,757 7,118 7,194  Financial Stability ratios
Capital WIP 7 72 54 54 54  Net debt to Equity (x) (0.1) (0.2) (0.2) (0.2) (0.2)
Goodwill & intangible assets 867 1,067 1,002 1,002 1,002 Net debt to EBITDA (x) (0.6) (1.0) (0.8) (0.7) (0.8)
Investments 4 5 270 270 270 Interest Cover(x) 30.3 38.0 38.8 50.1 69.2
Trade Receivables 3948 4168 4532 5852 7,403 2uationMetrics
Cash & Cash equivalents 3,493 7150 6736 7,030 7,602 ullydilutedshares(mn) 409 453 453 453 -
Price (INR) 159 159 159 159 159
Other non-current assets 99 215 371 478 718
Market Cap (INR mn) 65,019 71,985 71,984 71,984 71,984
Other current assets 4,567 5,430 7,087 8,928 11,096 PE(x) 352 270 229 18.2 14.8
Total Assets 16,401 21,904 26,809 30,732 35,338 EV (INR mn) 70,333 68,576 68,243 67,755 66,788
Cash Flows EV/EBITDA (x) 27.2 20.2 14.9 11.9 9.8
Cash flows from operations 993 2,374 2,304 2,373 2,675  Book Value (INR/share) 29.4 38.5 45.6 53.6 63.4
Cash flows from investing (844) (2,592) (1,497) (1,250) (1,049)  Price to BV (x) 5.4 4.1 3.5 3.0 2.5
Cash flows from financing 795 1,978 (688) (645) (759)  EV/OCF (x) 44.0 22.1 20.1 18.3 15.5
Source: Company, CEBPL Source: Company, CEBPL
|
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CHOICE RATING DISTRIBUTION & METHODOLOGY

The security is expected to generate more than 25% returns over the next 12 months

OUTPERFORM

BUY The security is expected to generate greater than 5% to less than 25% returns over the next 12 months
REDUCE The security expected to show downside or upside returns by 0% to 5% over the next 12 months

SELL The security expected to show Below 0% next 12 months
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Disclaimer

Research Disclaimer and Disclosure inter-alia as required under Securities and Exchange Board of India (Research Analysts) Regulations, 2014

Choice Equity Broking Private Limited-Research Analyst - INHO00000222. (CIN. NO.: U65999MH2010PTC198714). Reg. Add.: Sunil Patodia Tower, J B Nagar, Andheri(East), Mumbai 400099. Tel. No.
022-6707 9999

Compliance Officer--Prashant Salian, Email Id — Prashant.salain@choiceindia.com Contact no. 022- 67079999- Ext-2310

Grievance officer-Deepika Singhvi Tel.022-67079999- Ext-834. Email- ig@choiceindia.com

Investment in securities market are subject to market risks. Read all the related documents carefully before investing. Registration granted by SEBI, and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors

This Research Report (hereinafter referred as “Report”) has been prepared by Choice Equity Broking Private Limited as a Research Entity (hereinafter referred as “CEBPL RE” Limited. The
Research Analysts, strategists are principally responsible for the preparation of “CEBPL RE” research. The research analysts have received compensation based upon various factors, which may
include quality of research, investor client feedback, stock picking, competitive factors and firm revenues etc.

Whilst CEBPL has taken all reasonable steps to ensure that this information is correct, CEBPL does not offer any warranty as to the accuracy or completeness of such information. Any person

placing reliance on the report to undertake trading does so entirely at his or her own risk and CEBPL does not accept any liability as a result. Securities and Derivatives markets may be subject
to rapid and unexpected price movements and past performance is not necessarily an indication of future performance.

General Disclaimer: This ‘Report’ is strictly meant for use by the recipient and is not for circulation. This Report does not take into account particular investment objectives, financial situations
or specific needs of individual clients nor does it constitute a personal recommendation. The recommendations, if any, made herein are expression of views and/or opinions and should not be
deemed or construed to be neither advice for the purpose of purchase or sale of any security, derivatives or any other security through CEBPL nor any solicitation or offering of any investment

/trading opportunity on behalf of the issuer(s) of the respective security (ies) referred to herein. These information / opinions / views are not meant to serve as a professional investment guide

for the readers. No action is solicited based upon the information provided herein. Recipients of this “Report” should rely on information/data arising out of their own Study/investigations. It
is advised to seek independent professional advice and arrive at an informed trading/investment decision before executing any trades or making any investments. This ‘Report’ has been
prepared on the basis of publicly available information, internally developed data and other sources believed by CEBPL to be reliable. CEBPL or its directors, employees, affiliates or
representatives shall not be responsible for, or warrant for the accuracy, completeness, adequacy and reliability of such information / opinions / views. Though due care has been taken to
ensure that the disclosures and opinions given are fair and reasonable, none of the directors, employees, affiliates or representatives of CEBPL shall be liable for any direct, indirect, special,
incidental, consequential, punitive or exemplary damages, including lost profits arising in any way whatsoever from the information / opinions / views contained in this Report.

The price and value of the investments referred to in this Report and the income from them may tend to go down as well as up, and investors may incur losses on any investments. Yester
performance shall not be a guide for future performance. CEBPL does not provide tax advice to its clients, and all investors are strongly advised to take advice of their tax advisers regarding

taxation aspects of any potential investment. Opinions are based on the current scenario as of the date appearing on this ‘Report’ only. CEBPL does not undertake to advise you as to
any change of our views expressed in this “Report’ may differ on account of differences in research methodology, personal judgment and difference in time horizons for which
recommendations are made. User should keep this risk in mind and not hold CEBPL, its employees and associates responsible for any losses, damages of any type whatsoever.

Disclaimers in respect of jurisdiction: This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any locality, state,
country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which would subject “CEBPL RE” to any registration or licensing

requirement within such jurisdiction(s). No action has been or will be taken by “CEBPL RE” in any jurisdiction (other than India), where any action for such purpose(s) is required. Accordingly,
this ‘Report’ shall not be possessed, circulated and/or distributed in any such country or jurisdiction unless such action is in compliance
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with all applicable laws and regulations of such country or jurisdiction. “CEBPL” requires such recipient to inform himself about and to observe any restrictions at his own expense, without any liability to “CEBPL".
Any dispute arising out of this Report shall be subject to the exclusive jurisdiction of the Courts in Mumbai (India).

Statements on ownership and material conflicts of interest, compensation - CEBPL and Associates reciprocates to the best of the knowledge and belief of CEBPL/ its Associates/ research Analyst who is preparing this
report.

Disclosures of Interest (Additional):
“CEBPL”, its research Analyst(s), or its associates or relatives of the Research Analyst does not have any financial interest in the company(ies) covered in this report.
“CEBPL” its research Analyst, or its associates or relatives of the research analyst
affiliates collectively do not hold more than 1 of the securities of the company(ies) covered in this report as of the end of the month immediately preceding the distribution of the research report.
“CEBPL”, its research analyst, his/her associate, his/her relative, do not have any other material conflict of interest at the time of publication of this research report.
“CEBPL”, its research analyst, and its associates have not received compensation for investment banking or merchant banking or brokerage services or for any other products or services from the company(ies) covered in this report,
in the past twelve months.
6. “CEBPL”, its research analyst, or its associates have not managed or co-managed in the previous twelve months, a private or public offering of securities for the company (ies) covered in
this report.
7. “CEBPL, or its associates have not received compensation or other benefits from the company(ies) covered in this report or from any third party, in connection with the research report.
CEBPL research analyst has not served as an Officer, Director, or employee of the company (ies) covered in the Research report.
9. “CEBPL”, its research analyst has not been engaged in market making activity for the company(ies) covered in the Research report.
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Details of Associates of CEBPL and Brief History of Disciplinary action by regulatory authorities are available on our website i.e. www. https://choiceindia.com/research-listing

The details of CEBPL, its research analyst and its associates pertaining to the companies covered in the Research report are given below

oo | ps

1 Whether compensation has been received from the company(ies) covered in the Research report in the past 12 months for investment banking transaction by CEBPL No
2 Whether Research Analyst, CEBPL or its associates or relatives of the Research Analyst affiliates collectively hold more than 1 of the company(ies) covered in the Research report No
3. Whether compensation has been received by CEBPL or its associates from the company(ies) covered in the Research report No
4. CEBPL or its affiliates have managed or co-managed in the previous twelve months a private or public offering of securities for the company(ies) covered in the Research report No
5. CEBPL, its research analyst, his associate, or its associates have received compensation for investment banking or merchant banking or brokerage services or for any other products or services from the No

company(ies) covered in the Research report, in the last twelve months

Copyright: The copyright in this research report belongs exclusively to CEBPL. All rights are reserved. Any unauthorized use or disclosure is prohibited. No reprinting or reproduction, in whole or in part, is permitted without
the CEBPL’s prior consent, except that a recipient may reprint it for internal circulation only and only if it is reprinted in its entirety.

This “Report” is for distribution only under such circumstances as may be permitted by applicable law. This “Report” has no regard to the specific investment objectives, financial situation or particular needs of any specific
recipient, even if sent only to a single recipient. This “Report” is not guaranteed to be a complete statement or summary of any securities, markets, reports or developments referred to in this research report. Neither CEBPL
nor any of its directors, officers, employees or agents shall have any liability, however arising, for any error, inaccuracy or incompleteness of fact or opinion in this “report” or lack of care in this report’s preparation or
publication, or any losses or damages which may arise from the use of this research report.

Information barriers may be relied upon by CEBPL, such as “Chinese Walls” to control the flow of information within the areas, units, divisions, groups, or affiliates of CEBPL.

Investing in any non-U.S. securities or related financial instruments (including ADRs) discussed in this research report may present certain risks. The securities of non-U.S. issuers may not be registered with, or be subject to the
regulations of, the U.S. Securities and Exchange Commission. Information on such non-U.S. securities or related financial instruments may be limited. Foreign companies may not be subject to audit and reporting standards
and regulatory requirements comparable to those in effect within the United States. The value of any investment or income from any securities or related financial instruments discussed in this research report denominated in
a currency other than U.S. dollars is subject to exchange rate fluctuations that may have a positive or adverse effect on the value of or income from such securities or related financial instruments.

Past performance is not necessarily a guide to future performance and no representation or warranty, express or implied, is made by CEBPL with respect to future performance. Income from investments may fluctuate. The
price or value of the investments to which this research report relates, either directly or indirectly, may fall or rise against the interest of investors. Any recommendation or opinion contained in this research report may
become outdated as a consequence of changes in the environment in which the issuer of the securities under analysis operates, in addition to changes in the estimates and forecasts, assumptions and valuation methodology
used herein.

No part of the content of this research report may be copied, forwarded or duplicated in any form or by any means without the prior written consent of CEBPL and CEBPL accepts no liability whatsoever for the actions of third
parties in this respect.
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