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A quarter to forget for PGEL, but we reckon it’s not as bad. With massive order cancellations 

resulting from the season failing to rebound, the cut in guidance was inevitable. Further, high 

channel inventory is an industry-wide issue and not that of PGEL alone, liquidation of which 

hinges upon upcoming festivities. However, with the revised revenue growth guidance of 17-

19%, PGEL is yet likely to outgrow the industry and retain/gain manufacturing market share. 

It is also quite likely that the stock price correction of 23% (on Friday) and 29% (over last 

week) prices in a large portion of negatives. We (1) cut our FY26-28E EPS estimates by 13-

27%, (2) trim target multiple to 42x (from 47x earlier), and (3) roll forward to Jun’27E (from 

Mar’27E earlier). Despite this cut, PGEL offers exposure to a Company gaining market share 

and deepening capabilities; expected to register a revenue/EPS CAGR of 28/31% with and 

average RoE of 14% over FY25-28E. Target price stands at INR 790. Retain BUY.   

 1Q performance misses estimates: 1Q revenue at 15bn, rose 14% YoY, 3% lower than 

estimate. The product business grew 17% YoY, of which, the RAC business grew 15% 

YoY and the washing machine business grew 36% YoY. EBITDA declined 7% YoY, and 

stood at INR 1.2bn impacted by slower revenue growth, missing estimate by 13%, while 

margin contracted 180bps YoY to 8.1%. 1Q PAT at INR 670mn, declined 20% YoY.  

 To outgrow industry and gain/retain manufacturing market share despite cut in guidance: 

The management lowered its FY26 guidance following its 1Q performance. Consolidated 

revenue guidance was lowered to INR 57-58bn (indicating 17-19% YoY growth) vs. INR 

63.5bn (30% YoY growth) earlier. Accordingly, PAT guidance also lowered to INR 3-

3.1bn (3-7% YoY growth) vs. INR 4bn earlier on the back of negative leverage impacting 

full-year margins and higher finance costs (to finance unsold inventory). However, it is 

pertinent to note that with this revised growth as well, PGEL is likely to outgrow the 

industry and retain/gain contract manufacturing market share. 

 What went wrong and why the sharp cut in guidance? Through April (+70% YoY) and 

May (+15% YoY), PGEL saw strong revenue growth. What we understand is that through 

these months, based on strong hopes of a revival, manufacturing activities continued. 

But, the lack of any sort of rebound drove cancellations in the order book for the months 

of June, July, and August, to the tune of 50-70% with brands delaying offtake given high 

channel inventory. Monsoons spreading across the country left the channel with high 

inventory, which, in turn indicates that the entire industry was taken by surprise this 

season, and this is not specific to PGEL. 

 Channel inventory levels currently and visibility hereon: PGEL indicated that channel 

inventory stands at ~2mn units and similar inventory is lying with brands. Amber too 

indicated total unsold inventory of ~3mn units. Correlating this, with commentary from 

Voltas, we note that the channel currently holds ~2 months of inventory, while Voltas 

holds 3-4 months of inventory. Blue Star had similar commentary, indicating ~75 days 

(~2.5 months) of unsold inventory with it. We understand that a significant revival is 

expected around October/November, as festivities and the second summer kick in. Only 

when the channel starts seeing sales pick up, will brands supply from inventory they are 

holding, and that in turn will drive orders and shipments for PGEL.  

Financial Summary  (INR mn) 
Y/E March FY24A FY25A FY26E FY27E FY28E 

Net Sales 27,465 48,695 58,787 81,621 1,01,967 

Sales Growth (%) 27.2 77.3 20.7 38.8 24.9 

EBITDA 2,618 4,841 5,063 7,686 10,048 

EBITDA Margin (%) 9.5 9.9 8.6 9.4 9.9 

Adjusted Net Profit 1,349 2,878 3,009 4,841 6,515 

Diluted EPS (INR) 5.9 10.2 10.6 17.1 23.0 

Diluted EPS Growth (%) 74.1 71.4 4.5 60.9 34.6 

ROIC (%) 15.9 19.9 12.5 13.9 16.0 

ROE (%) 18.8 14.9 10.1 14.5 16.9 

P/E (x) 99.3 57.9 55.4 34.4 25.6 

P/B (x) 12.9 5.9 5.3 4.7 4.0 

EV/EBITDA (x) 37.6 18.6 19.4 13.2 9.8 

Dividend Yield (%) 0.0 0.0 0.0 0.0 0.0 

Source: Company data, JM Financial. Note: Valuations as of 08/Aug/2025 
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Recommendation and Price Target 

Current Reco. BUY 

Previous Reco. BUY  

Current Price Target (12M) 790 

Upside/(Downside) 34.2% 

Previous Price Target 960 

Change -17.7% 

 

Key Data – PGEL IN  

Current Market Price INR589 

Market cap (bn) INR166.8/US$1.9 

Free Float 55% 

Shares in issue (mn) 164.1 

Diluted share (mn) 283.1 

3-mon avg daily val (mn) INR2,190.3/US$25.0 

52-week range 1,055/414 

Sensex/Nifty 79,858/24,363 

INR/US$ 87.7  

 

Price Performance 
% 1M 6M 12M 

Absolute -23.9 -27.8 36.8 

Relative* -21.3 -31.1 36.5 

* To the BSE Sensex 
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Addressing major concerns 

We had several discussions with clients post the 1Q results of PGEL. Discussions broadly 

revolved around (1) The Company’s sharp cut in its guidance, especially the FY26 PAT 

guidance; (2) Whether the cut in capex guidance is anything to worry about?; and (3) 

Channel inventory, revival and the outlook hereon. We elaborate more on these key 

discussion points below:  

Why the sharp cut in guidance? Especially PAT guidance 

 Change in guidance: The management changed its FY26 guidance following its 1Q 

performance. Consolidated revenue guidance was lowered to INR 57-58bn (indicating 17-

19% YoY growth) vs. INR 63.5bn (30% YoY growth) earlier. Accordingly, PAT guidance 

also lowered to INR 3-3.1bn (3-7% YoY growth) vs. INR 4bn earlier.  

 Not too different from peers; order cancellations June onwards necessitated the cut: The 

fact that 1Q is a wash-out for the Industry is well known, and accepted by the Street. The 

consequent impact on full-year performance too does not come as a surprise, and is 

broadly in line with what has been communicated by other EMS companies and brands. 

Blue Star for instance indicated a 10% revenue growth for FY26. Through April and May, 

PGEL saw strong revenue growth, of 70% and 15% YoY respectively. However, starting 

June, it saw cancellations in its order book for June, July, and August, to the tune of 50-

70% with brands delaying offtake given high channel inventory levels. This formed the 

basis for its guidance cut. It is pertinent to note that, with the guided growth, PGEL will 

outgrow the broader industry, and is likely to retain/gain manufacturing market share.  

 High channel inventory across the board indicates the industry was taken by surprise: 

PGEL management indicated that channel inventory currently stands at ~2mn units; over 

and above, which a similar level of inventory is lying unsold with all brands cumulatively. 

Correlating this with commentary from Voltas, we note that the channel currently holds 

~2 months of inventory, while Voltas holds 3-4 months of inventory. Blue Star had similar 

commentary to share, indicating that it currently holds ~75 days (~2.5 months) of 

inventory. What we understand is that through April and May, there remained strong 

hopes of a revival, and hence manufacturing activities continued, but, the lack of any sort 

of rebound left the channel with such high inventory, which, in turn indicates that the 

entire industry was taken by surprise this season, and this is not specific to PGEL.  

 Steep PAT cut inevitable, owing to the follow on impact on EBITDA and finance costs: 

While the cut in PAT guidance looks steep, it is how financials will perform naturally in 

such a situation. Clearly, in a year when revenue growth is lower than expected, EBITDA 

will take a hit and lower absorption of fixed costs will further impact EBITDA margins. 

Management indicated a ~120bps contraction in FY26 margins. Further, in anticipation of 

a strong season, and as per indications from clients, the Company had commenced 

production, which now, upon cancellation of orders, lies as inventory (primarily 

components which would go into manufacturing the full AC). This is clearly visible from 

the increase in inventory to INR 13.6bn vs. INR 3.7bn YoY. Sales having come to a 

standstill, and suppliers required to be paid, has necessitated factoring of receivables, 

causing an incremental burden on interest expenses, and further driving down PAT.  

Why the cut in capex guidance, any change in the macro story?  

 A decision to protect cash flows: With FY26 growth expected to be lower than 

expectations; PGEL is well positioned w.r.t. utilization levels. Incrementally, cash flows are 

any way expected to be under pressure, with inventory levels high. On the back of this, it 

decided to cut its capex guidance to INR 7-7.5bn, vs. INR 8-9bn planned earlier, a cut of 

INR ~1.5bn. Here, too it has been fairly clear that the delay will only be on spends that 

have a lower lead time, for instance, machinery, and not on spends like land and building 

wherein lead times are relatively higher. Hence, as more clarity comes in, it can efficiently 

augment its capacities. 

 Plant simply deferred to next year, and not entirely cancelled: Further, it is pertinent to 

note that capex plans have simply been deferred to next year and not entirely cancelled. 

 

With the revised revenue growth 

guidance of 17-19% growth for 

FY26, PGEL will outgrow the 

broader industry, and is likely to 

retain/gain contract manufacturing 

market share. 

Commentary on high channel 

inventory across the board indicates 

that the entire industry was taken 

by surprise this season, and this is 

not specific to PGEL. 
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Channel inventory, revival and the outlook hereon 

 Channel inventory high: PGEL Management indicated that channel inventory currently 

stands at ~2mn units; over and above which a similar level of inventory is lying with all 

brands cumulatively. Correlating this with commentary from Voltas, we note that the 

channel currently holds ~2 months of inventory, while Voltas holds 3-4 months of 

inventory. Blue Star had similar commentary to share, indicating that it currently holds 

~75 days (~2.5 months) of inventory. Amber, PGEL’s peer also indicated that total unsold 

inventory is currently around 2.5-3mn units, vs. normal levels of ~1.5mn.  

 Movement slow owing to BEE norm changes as well: New BEE norms kick in w.e.f. Jan 

01, 2026. Essentially, post this, the current star rating will not remain valid and a 5 star 

today AC will then be equivalent to a 4 star and so on. Inventory lying in the channel, 

however, can be sold for 6 months post implementation of these norms. As a result, 

given that high inventory already exists in the channel, brands have slowed/cancelled the 

production of ACs with the current star rating to avoid redundancy once new norms are 

implemented.  

 Hopes pegged on the festive season: PGEL management indicated that a significant 

revival is only expected around October/November, as the festive season and the year’s 

second summer kicks in. While this seems slightly far away, it is not surprising given the 

current inventory levels. Only when channel starts seeing sales pick up, will brands supply 

to the channel from inventory they are holding, and that is when PGEL will see a 

meaningful increase in shipments.  
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Key highlights from concall 

Q1FY26 Performance 

 Growth in washing machines outpaces ACs: AC business grew 15% YoY to INR10bn and 

accounted for around 68% of the total revenue. While revenue from washing machines 

rose 36% YoY 

 Outlook marred by order cancellations: Management indicated that it saw several 

cancellations in June, July, and August, to the tune of 50-70% in the 2Q client order 

book. Brands and manufacturers are both slowing down production given high channel 

inventory levels.  April saw 70% YoY growth, while May witnessed 15% YoY growth. 

 The need for factoring receivables drove an increase in order book: Due to the abrupt 

cancellation of orders in the month of June, company was left with high inventory of 

components to be used in the manufacturing of ACs. This is visible from the increase in 

inventories to INR 13.6bn vs. INR 3.7bn YoY. However, sales took a halt, but suppliers 

had to be paid, hence, the Company resorted to factoring its receivables to manage its 

cash flows. This led to an additional outflow of almost INR 200mn of financing costs.  

 Margins impacted: Overheads remained high during the quarter as several fixed costs 

were already incurred/committed in anticipation of a strong quarter. However, with sales 

taking a hit, negative operating leverage impacted the quarter’s margins. 

FY26 Guidance 

 Consolidated revenue guidance lowered to INR 57-58bn (17-19% YoY growth) vs. INR 

63.5bn (30% YoY growth) earlier. Accordingly, PAT guidance also lowered to INR 3-

3.1bn (3-7% YoY growth) vs. INR 4bn earlier.  

 Revenue: The cut in revenue guidance is owing to a weak 1Q and high channel inventory 

which indicates meaningful traction will only be seen starting October/November. 

Channel inventory currently at 2-2.5mn units, over and above a similar level of inventory 

lying with all the brands cumulatively. This, on a normalized level should have been 1-

1.5mn. Internal revenue target of FY28E revenue INR 90bn+ unchanged.  

 EBITDA: EBITDA margin likely to decline YoY. However, management remains confident 

to be able to curtail the decline to 125-150bps YoY.  

 PAT: Over and above the impact of a weak revenue performance and negative leverage, 

an additional expense of INR 500mn likely to be incurred to factor receivables to maintain 

cash flows. This is expected to further impact PAT. 

 Capex: Have pushed over some capex plans to next year. Revised capex guidance now 

stands at INR 7-7.5bn, vs. INR 8-9bn planned earlier. Of this, INR 4-4.5bn is for the 

existing products, and the balance INR 3bn is for the launch of refrigerator capacities 

(revenues expected to start from FY27, large contribution from FY28). Again this delay in 

capex has more to do with preserving cash flows and deferring the purchase of plant and 

machinery while investments on higher gestation initiatives like land & building will 

continue. Till now PGEL has incurred a capex of INR 1.2bn for the construction of 

buildings in FY26. Expect an asset turn of 4.5-5x on the investments being made full 

capacity utilization, which is usually attainable in 1.5-2 years. This capex includes (1) 

Facility for plastic components and coolers in Rajasthan; (2) Campus in Greater Noida for 

washing machines; (3) Refrigerator campus in South India; and (4) Campus in West India 

with expanded AC capacity in Supa  

 PGEL – FY26 guidance Exhibit 1.

 

FY25 

Guidance 

FY25 

Actual 

FY26 

Guidance 

FY26 Revised 

Guidance 
(lower end) 

FY26 Revised 

Guidance 
(higher end) 

Revenue 45,500 48,695 63,450 57,000 58,000 

YoY 65.7% 77.3% 30.3% 17.1% 19.1% 

PAT 2,800 2,878 4,050 3,000 3,100 

YoY 107.6% 113.3% 40.7% 4.2% 7.7% 

Source: Company, JM Financial 
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Current channel situation and discussion with clients 

 Pricing not a focus area: Pricing is not the focus of discussions currently. With channel 

choc-a-block with inventory, price cuts will not really help. Brands have seen a 20-25% 

decline in sales to the channel in 1Q, while, at the same time contract manufacturers 

have done relatively better. 

 Channel inventory high: Will get more clarity on margins as negotiations for the new 

season commences. Currently focus is on clearing the existing inventory. High channel 

inventory indicates meaningful traction will only be seen starting October/November. 

Channel inventory currently at 2-2.5mn units, over and above a similar level of inventory 

lying with all the brands cumulatively. 

 PGEL’s situation: PGEL has no finished goods inventory currently. However, it currently 

holds components required to build the finished goods currently lying in hand.  

 BEE rating change: BEE rating change not a risk here, given the components are fungible. 

Hence, for new orders which may come in before, or even after the BEE norms kick in, 

no/minimal new investments will have to be made.  

Delay in compressor manufacturing  

 Chinese Government approval delayed: Management indicated that it is seeing some 

delay as its technology partner is facing clearance issues from the Chinese Government. 

Rest assured, plans not called off. Expect to have more clarity in the next 1-2 months.  

 Capex incurred: Till now PGEL has incurred a capex of INR 1.2bn for the construction of 

the building, which has higher a lead time. Remaining capex will be roll forward to the 

next year. Currently, the plan is to use the building for other purposes, but as soon as 

negotiations are closes, will order machinery and within 6 months installation of the same 

should begin. 

Other takeaways:  

 Refrigerators: Narrowed down on a land parcel in South India. Should take 12-14 months 

to commence mass production. Expect revenue to start kicking in starting FY27, and 

further ramp up by FY28. Currently, in discussions with clients which have an overlap 

with the exiting AC and washing machine business.  

 Washing Machine: Expanding capacities to 2mn by end of FY26 and expect washing 

machines to register a growth of 40-45% in FY26.  
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 PG Electroplast - 1QFY26 – results review Exhibit 2.

(INR mn) Q1FY24 Q2FY24 Q3FY24 Q4FY24 FY24 Q1FY25 Q2FY25 Q3FY25 Q4FY25 FY25 1QFY26 1QFY26E 

Net Revenue 6,776 4,604 5,319 10,766 27,465 13,207 6,713 9,677 19,099 48,695 15,039 15,452 

YoY 27% 40% 16% 30% 28% 95% 46% 82% 77% 77% 14% 17% 

             

Raw Material Costs (5,551) (3,653) (4,238) (8,621) (22,063) (10,819) (5,236) (7,593) (15,275) (38,923) (12,387) (12,238) 

Gross Profit 1,225 951 1,081 2,145 5,402 2,387 1,477 2,084 3,824 9,773 2,651 3,214 

Gross Profit margin % 18.1% 20.7% 20.3% 19.9% 19.7% 18.1% 22.0% 21.5% 20.0% 20.1% 17.6% 20.8% 

             

Employee Cost (356) (362) (395) (550) (1,663) (621) (506) (667) (936) (2,728) (786) (990) 

% of sales 5.3% 7.9% 7.4% 5.1% 6.1% 4.7% 7.5% 6.9% 4.9% 5.6% 5.2% 6.4% 

Other expenses (211) (214) (266) (430) (1,122) (461) (408) (566) (770) (2,204) (652) (825) 

% of sales 3.1% 4.6% 5.0% 4.0% 4.1% 3.5% 6.1% 5.8% 4.0% 4.5% 4.3% 5.3% 

             

EBITDA 658 376 420 1,165 2,618 1,306 564 852 2,119 4,841 1,212 1,399 

YoY 89% 96% 18% 54% 58% 98% 50% 103% 82% 85% -7% 7% 

EBITDA margin% 9.7% 8.2% 7.9% 10.8% 9.5% 9.9% 8.4% 8.8% 11.1% 9.9% 8.1% 9.1% 

             

Total D&A Expense (107) (111) (113) (136) (466) (151) (154) (164) (187) (656) (208) (190) 

EBIT 551 265 307 1,029 2,152 1,156 410 688 1,932 4,184 1,004 1,209 

YoY 103% 140% 14% 58% 65% 110% 54% 124% 88% 94% -13% 5% 

EBIT margin% 8.1% 5.8% 5.8% 9.6% 7.8% 8.7% 6.1% 7.1% 10.1% 8.6% 6.7% 7.8% 

             

Other Income 13 33 50 34 130 39 41 72 199 351 182 150 

Finance Costs (140) (122) (97) (158) (517) (183) (150) (224) (331) (889) (339) (320) 

PBT 424 176 260 905 1,765 1,011 301 536 1,799 3,647 847 1,039 

YoY 106% 64% 49% 85% 81% 139% 71% 106% 99% 107% -16% 3% 

             

Income Tax Expense (86) (52) (68) (189) (395) (162) (106) (134) (335) (738) (180) (187) 

Rate % 20.2% 29.6% 26.0% 20.9% 22.4% 16.0% 35.2% 25.1% 18.6% 20.2% 21.2% 18.0% 

             

Share of JV - (0) (1) (20) (21) (12) (1) (6) (12) (31) 3 (10) 

Net Profit 338 124 192 696 1,349 837 193 395 1,452 2,878 670 842 

Margins 5.0% 2.7% 3.6% 6.5% 4.9% 6.3% 2.9% 4.1% 7.6% 5.9% 4.5% 5.4% 

YoY 106.1% 72.6% 39.6% 73.2% 74.1% 27% 7% 106% 109% 113.3% -20% 1% 

Source: Company, JM Financial 
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 PG Electroplast 1QFY26 – EPS Change table Exhibit 3.

Year End Mar (INR mn) FY26E FY27E FY28E 

Revenues 
   

Old 64,082 82,569 1,01,204 

New 58,787 81,621 1,01,967 

Change -8.3% -1.1% 0.8% 

EBITDA 
   

Old 6,289 8,187 10,347 

New 5,063 7,686 10,048 

Change -19.5% -6.1% -2.9% 

EBITDA margins 
   

Old 9.8% 9.9% 10.2% 

New 8.6% 9.4% 9.9% 

Change -120 -50 -37 

PAT 
   

Old 4,142 5,740 7,487 

New 3,009 4,841 6,515 

Change -27.4% -15.7% -13.0% 

EPS 
   

Old 14.6 20.3 26.4 

New 10.6 17.1 23.0 

Change -27.4% -15.7% -13.0% 

Source: Company, JM Financial 

 

 PG Electroplast 1-yr fwd PE Chart Exhibit 4.

 
Source: Company, Bloomberg 
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Financial Tables (Consolidated) 

Income Statement   (INR mn) 

Y/E March FY24A FY25A FY26E FY27E FY28E 

Net Sales 27,465 48,695 58,787 81,621 1,01,967 

Sales Growth 27.2% 77.3% 20.7% 38.8% 24.9% 

Other Operating Income 0 0 0 0 0 

Total Revenue 27,465 48,695 58,787 81,621 1,01,967 

Cost of Goods Sold/Op. Exp 22,063 38,923 47,618 65,705 81,574 

Personnel Cost 1,663 2,728 3,192 4,150 5,063 

Other Expenses 1,122 2,204 2,914 4,080 5,283 

EBITDA 2,618 4,841 5,063 7,686 10,048 

EBITDA Margin 9.5% 9.9% 8.6% 9.4% 9.9% 

EBITDA Growth 48.6% 84.9% 4.6% 51.8% 30.7% 

Depn. & Amort. 466 656 843 1,351 1,626 

EBIT 2,152 4,184 4,220 6,335 8,422 

Other Income -50 351 456 342 257 

Finance Cost 300 889 1,016 789 772 

PBT before Excep. & Forex 1,802 3,647 3,660 5,888 7,907 

Excep. & Forex Inc./Loss(-) -37 0 0 0 0 

PBT 1,765 3,647 3,660 5,888 7,907 

Taxes 394 738 732 1,178 1,581 

Extraordinary Inc./Loss(-) -21 -31 81 131 189 

Assoc. Profit/Min. Int.(-) 0 0 0 0 0 

Reported Net Profit 1,349 2,878 3,009 4,841 6,515 

Adjusted Net Profit 1,349 2,878 3,009 4,841 6,515 

Net Margin 4.9% 5.9% 5.1% 5.9% 6.4% 

Diluted Share Cap. (mn) 227.4 283.1 283.1 283.1 283.1 

Diluted EPS (INR) 5.9 10.2 10.6 17.1 23.0 

Diluted EPS Growth 74.1% 71.4% 4.5% 60.9% 34.6% 

Total Dividend + Tax  0    0   0   0    0 

Dividend Per Share (INR)   0.0   0.0   0.0     0.0   0.0 

 Source: Company, JM Financial 

Cash Flow Statement                                                     (INR mn) 

Y/E March FY24A FY25A FY26E FY27E FY28E 

Profit before Tax 1,744 3,616 3,741 6,019 8,096 

Depn. & Amort. 466 656 843 1,351 1,626 

Net Interest Exp. / Inc. (-) 0 0 0 0 0 

Inc (-) / Dec in WCap. -619 -4,864 -4,426 -943 -2,170 

Others 13 74 -74 0 0 

Taxes Paid -394 -738 -732 -1,178 -1,581 

Operating Cash Flow 1,209 -1,256 -648 5,249 5,970 

Capex -3,148 -5,256 -7,466 -8,000 -3,000 

Free Cash Flow -1,939 -6,512 -8,114 -2,751 2,970 

Inc (-) / Dec in Investments -34 -28 26 -1 -1 

Others  -250 -6 0 0 0 

Investing Cash Flow -3,432 -5,289 -7,440 -8,001 -3,001 

Inc / Dec (-) in Capital 5,073 15,094 0 0 0 

Dividend + Tax thereon 0 -71 0 -566 -566 

Inc / Dec (-) in Loans -1,422 -506 420 2,000 -1,500 

Others 0 0 0 0 0 

Financing Cash Flow 3,650 14,517 420 1,434 -2,066 

Inc / Dec (-) in Cash   1,428   7,973  -7,669   -1,318   903 

Opening Cash Balance   396  1,824   9,797    2,128   810 

Closing Cash Balance     1,824   9,797   2,128   810   1,713 

 Source: Company, JM Financial 

 

Balance Sheet  (INR mn) 

Y/E March FY24A FY25A FY26E FY27E FY28E 

Shareholders’ Fund 10,379 28,282 31,291 35,566 41,514 

   Share Capital 260 283 283 283 283 

   Reserves & Surplus 10,119 27,999 31,008 35,283 41,231 

Preference Share Capital  0 0 0 0 0 

Minority Interest 0 0 0 0 0 

Total Loans 3,606 3,019 3,519 5,519 4,019 

Def. Tax Liab. / Assets (-) 295 369 295 295 295 

Total - Equity & Liab. 14,279 31,670 35,105 41,380 45,828 

Net Fixed Assets 7,500 12,100 18,723 25,372 26,746 

   Gross Fixed Assets 8,344 13,518 21,018 29,018 32,018 

   Intangible Assets 0 0 0 0 0 

   Less: Depn. & Amort. 1,498 2,154 2,931 4,182 5,708 

   Capital WIP 654 736 636 536 436 

Investments 55 83 57 58 59 

Current Assets 15,524 39,025 39,804 46,135 55,092 

   Inventories 5,345 13,162 19,323 23,196 27,358 

   Sundry Debtors 5,530 9,804 11,836 15,611 19,503 

   Cash & Bank Balances 1,824 9,797 2,128 810 1,713 

   Loans & Advances 255 0 255 255 255 

  Other Current Assets 2,570 6,263 6,263 6,263 6,263 

Current Liab. & Prov. 8,799 19,538 23,480 30,186 36,069 

   Current Liabilities 7,286 14,632 18,493 25,199 31,083 

   Provisions & Others 1,512 4,906 4,986 4,986 4,986 

Net Current Assets 6,726 19,487 16,325 15,950 19,023 

Total – Assets 14,281 31,670 35,105 41,380 45,828 

 Source: Company, JM Financial 

 

 

Dupont Analysis                                                    

Y/E March FY24A FY25A FY26E FY27E FY28E 

Net Margin 4.9% 5.9% 5.1% 5.9% 6.4% 

Asset Turnover (x) 2.2 2.0 1.7 2.1 2.3 

Leverage Factor (x) 1.8 1.2 1.2 1.2 1.2 

RoE 18.8% 14.9% 10.1% 14.5% 16.9% 
 

Key Ratios                                                      

Y/E March FY24A FY25A FY26E FY27E FY28E 

BV/Share (INR) 45.6 99.9 110.5 125.6 146.6 

ROIC 15.9% 19.9% 12.5% 13.9% 16.0% 

ROE 18.8% 14.9% 10.1% 14.5% 16.9% 

Net Debt/Equity (x) 0.2 -0.2 0.0 0.1 0.1 

P/E (x) 99.3 57.9 55.4 34.4 25.6 

P/B (x) 12.9 5.9 5.3 4.7 4.0 

EV/EBITDA (x) 37.6 18.6 19.4 13.2 9.8 

EV/Sales (x) 3.6 1.8 1.7 1.2 1.0 

Debtor days 73 73 73 70 70 

Inventory days 71 99 120 104 98 

Creditor days 95 114 120 120 120 

Source: Company, JM Financial 
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History of Recommendation and Target Price  

Date Recommendation Target Price % Chg. 

26-Mar-24 Buy 243   

23-May-24 Buy 340 39.9 

25-Jul-24 Buy 545 60.3 

7-Feb-25 Buy 950 74.3 

10-Mar-25 Buy 950 0.0 

12-May-25 Buy 960 1.1 

        

        

        

        

        

        

        

        

        

        

        

        

        

        
 

 

Recommendation History 
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APPENDIX I 

JM Financial Inst itut ional Secur it ies Limited  

Corporate Identity Number: U67100MH2017PLC296081 
Member of BSE Ltd. and National Stock Exchange of India Ltd. 

SEBI Registration Nos.: Stock Broker - INZ000163434, Research Analyst - INH000000610 
Registered Office: 7th Floor, Cnergy, Appasaheb Marathe Marg, Prabhadevi, Mumbai 400 025, India. 

Board: +91 22 6630 3030 | Fax: +91 22 6630 3488 | Email: jmfinancial.research@jmfl.com | www.jmfl.com 
Compliance Officer: Mr. Sahil Salastekar | Tel: +91 22 6224 1743 | Email: sahil.salastekar@jmfl.com 
Grievance officer: Mr. Sahil Salastekar | Tel: +91 22 6224 1743 | Email: instcompliance@jmfl.com 

Investment in securities market are subject to market risks. Read all the related documents carefully before investing. 

Definition of ratings 

Rating Meaning 

Buy Total expected returns of more than 10% for stocks with market capitalisation in excess of INR 200 billion and  REITs* and more than 

15% for all other stocks, over the next twelve months. Total expected return includes dividend yields. 

Hold Price expected to move in the range of 10% downside to 10% upside from the current market price for stocks with market 

capitalisation in excess of INR 200 billion and  REITs* and in the range of 10% downside to 15% upside from the current market price 

for all other stocks, over the next twelve months. 

Sell Price expected to move downwards by more than 10% from the current market price over the next twelve months. 

* REITs refers to Real Estate Investment Trusts. 

Research Analyst(s) Certification 

The Research Analyst(s), with respect to each issuer and its securities covered by them in this research report, certify that: 

All of the views expressed in this research report accurately reflect his or her or their personal views about all of the issuers and their securities; and 
No part of his or her or their compensation was, is, or will be directly or indirectly related to the specific recommendations or views expressed in this research 
report. 
 

Important Disclosures 
 

This research report has been prepared by JM Financial Institutional Securities Limited (JM Financial Institutional Securities) to provide information about the 

company(ies) and sector(s), if any, covered in the report and may be distributed by it and/or its associates solely for the purpose of information of the select 

recipient of this report. This report and/or any part thereof, may not be duplicated in any form and/or reproduced or redistributed without the prior written 

consent of JM Financial Institutional Securities. This report has been prepared independent of the companies covered herein. 

JM Financial Institutional Securities is registered with the Securities and Exchange Board of India (SEBI) as a Research Analyst and a Stock Broker having trading 

memberships of the BSE Ltd. (BSE) and National Stock Exchange of India Ltd. (NSE). No material disciplinary action has been taken by SEBI against JM Financial 

Institutional Securities in the past two financial years which may impact the investment decision making of the investor. Registration granted by SEBI and 

certification from the National Institute of Securities Market (NISM) in no way guarantee performance of JM Financial Institutional Securities or provide any 

assurance of returns to investors. 

JM Financial Institutional Securities renders stock broking services primarily to institutional investors and provides the research services to its institutional 

clients/investors. JM Financial Institutional Securities and its associates are part of a multi-service, integrated investment banking, investment management, 

brokerage and financing group. JM Financial Institutional Securities and/or its associates might have provided or may provide services in respect of managing 

offerings of securities, corporate finance, investment banking, mergers & acquisitions, broking, financing or any other advisory services to the company(ies) 

covered herein. JM Financial Institutional Securities and/or its associates might have received during the past twelve months or may receive compensation from 

the company(ies) mentioned in this report for rendering any of the above services. 

JM Financial Institutional Securities and/or its associates, their directors and employees may; (a) from time to time, have a long or short position in, and buy or sell 

the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving such securities and earn brokerage or other 

compensation or act as a market maker in the financial instruments of the company(ies) covered under this report or (c) act as an advisor or lender/borrower to, 

or may have any financial interest in, such company(ies) or (d) considering the nature of business/activities that JM Financial Institutional Securities is engaged in, 

it may have potential conflict of interest at the time of publication of this report on the subject company(ies). 

Neither JM Financial Institutional Securities nor its associates or the Research Analyst(s) named in this report or his/her relatives individually own one per cent or 

more securities of the company(ies) covered under this report, at the relevant date as specified in the SEBI (Research Analysts) Regulations, 2014. 

The Research Analyst(s) principally responsible for the preparation of this research report and their immediate relatives are prohibited from buying or selling debt 

or equity securities, including but not limited to any option, right, warrant, future, long or short position issued by company(ies) covered under this report. The 

Research Analyst(s) principally responsible for the preparation of this research report or their immediate relatives (as defined under SEBI (Research Analysts) 

Regulations, 2014); (a) do not have any financial interest in the company(ies) covered under this report or (b) did not receive any compensation from the 

company(ies) covered under this report, or from any third party, in connection with this report or (c) do not have any other material conflict of interest at the time 

of publication of this report. Research Analyst(s) are not serving as an officer, director or employee of the company(ies) covered under this report. 
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While reasonable care has been taken in the preparation of this report, it does not purport to be a complete description of the securities, markets or 

developments referred to herein, and JM Financial Institutional Securities does not warrant its accuracy or completeness. JM Financial Institutional Securities may 

not be in any way responsible for any loss or damage that may arise to any person from any inadvertent error in the information contained in this report. This 

report is provided for information only and is not an investment advice and must not alone be taken as the basis for an investment decision. 

This research report is based on the fundamental research/analysis conducted by the Research Analyst(s) named herein. Accordingly, this report has been 

prepared by studying/focusing on the fundamentals of the company(ies) covered in this report and other macro‐economic factors. JM Financial Institutional 

Securities may have also issued or may issue, research reports and/or recommendations based on the technical/quantitative analysis of the company(ies) covered 

in this report by studying and using charts of the stock's price movement, trading volume and/or other volatility parameters. As a result, the 

views/recommendations expressed in such technical research reports could be inconsistent or even contrary to the views contained in this report. 

The investment discussed or views expressed or recommendations/opinions given herein may not be suitable for all investors. The user assumes the entire risk of 

any use made of this information. The information contained herein may be changed without notice and JM Financial Institutional Securities reserves the right to 

make modifications and alterations to this statement as they may deem fit from time to time. 

This report is neither an offer nor solicitation of an offer to buy and/or sell any securities mentioned herein and/or not an official confirmation of any transaction. 

This report is not directed or intended for distribution to, or use by any person or entity who is a citizen or resident of or located in any locality, state, country or 

other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject JM Financial Institutional 

Securities and/or its affiliated company(ies) to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be 

eligible for sale in all jurisdictions or to a certain category of investors. Persons in whose possession this report may come, are required to inform themselves of 

and to observe such restrictions. 

Additional disclosure only for U.S. persons: JM Financial Institutional Securities has entered into an agreement with JM Financial Securities, Inc. ("JM Financial 

Securities"), a U.S. registered broker-dealer and member of the Financial Industry Regulatory Authority ("FINRA") in order to conduct certain business in the 

United States in reliance on the exemption from U.S. broker-dealer registration provided by Rule 15a-6, promulgated under the U.S. Securities Exchange Act of 

1934 (the "Exchange Act"), as amended, and as interpreted by the staff of the U.S. Securities and Exchange Commission ("SEC") (together "Rule 15a-6"). 

This research report is distributed in the United States by JM Financial Securities in compliance with Rule 15a-6, and as a "third party research report" for 

purposes of FINRA Rule 2241. In compliance with Rule 15a-6(a)(3) this research report is distributed only to "major U.S. institutional investors" as defined in Rule 

15a-6 and is not intended for use by any person or entity that is not a major U.S. institutional investor. If you have received a copy of this research report and are 

not a major U.S. institutional investor, you are instructed not to read, rely on, or reproduce the contents hereof, and to destroy this research or return it to JM 

Financial Institutional Securities or to JM Financial Securities. 

This research report is a product of JM Financial Institutional Securities, which is the employer of the research analyst(s) solely responsible for its content. The 

research analyst(s) preparing this research report is/are resident outside the United States and are not associated persons or employees of any U.S. registered 

broker-dealer. Therefore, the analyst(s) are not subject to supervision by a U.S. broker-dealer, or otherwise required to satisfy the regulatory licensing 

requirements of FINRA and may not be subject to the Rule 2241 restrictions on communications with a subject company, public appearances and trading 

securities held by a research analyst account. 

Any U.S. person who is recipient of this report that wishes further information regarding, or to effect any transaction in, any of the securities discussed in this 

report, must contact, and deal directly through a U.S. registered representative affiliated with a broker-dealer registered with the SEC and a member of FINRA. In 

the U.S., JM Financial Institutional Securities has an affiliate, JM Financial Securities, Inc. located at 1325 Avenue of the Americas, 27th Floor, Office No. 2715, 

New York, New York 10019. Telephone +1 (332) 900 4958 which is registered with the SEC and is a member of FINRA and SIPC.   

Additional disclosure only for U.K. persons: Neither JM Financial Institutional Securities nor any of its affiliates is authorised in the United Kingdom (U.K.) by the 

Financial Conduct Authority. As a result, this report is for distribution only to persons who (i) have professional experience in matters relating to investments 

falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended, the "Financial Promotion Order"), (ii) 

are persons falling within Article 49(2)(a) to (d) ("high net worth companies, unincorporated associations etc.") of the Financial Promotion Order, (iii) are outside 

the United Kingdom, or (iv) are persons to whom an invitation or inducement to engage in investment activity (within the meaning of section 21 of the Financial 

Services and Markets Act 2000) in connection with the matters to which this report relates may otherwise lawfully be communicated or caused to be 

communicated (all such persons together being referred to as "relevant persons"). This report is directed only at relevant persons and must not be acted on or 

relied on by persons who are not relevant persons. Any investment or investment activity to which this report relates is available only to relevant persons and will 

be engaged in only with relevant persons. 

Additional disclosure only for Canadian persons: This report is not, and under no circumstances is to be construed as, an advertisement or a public offering of the 

securities described herein in Canada or any province or territory thereof. Under no circumstances is this report to be construed as an offer to sell securities or as 
a solicitation of an offer to buy securities in any jurisdiction of Canada. Any offer or sale of the securities described herein in Canada will be made only under an 

exemption from the requirements to file a prospectus with the relevant Canadian securities regulators and only by a dealer properly registered under applicable 
securities laws or, alternatively, pursuant to an exemption from the registration requirement in the relevant province or territory of Canada in which such offer or 
sale is made. This report is not, and under no circumstances is it to be construed as, a prospectus or an offering memorandum. No securities commission or 

similar regulatory authority in Canada has reviewed or in any way passed upon these materials, the information contained herein or the merits of the securities 
described herein and any representation to the contrary is an offence. If you are located in Canada, this report has been made available to you based on your 

representation that you are  an “accredited investor” as such term is defined in National Instrument 45-106 Prospectus Exemptions and a “permitted client” as 
such term is defined in National Instrument 31-103 Registration Requirements, Exemptions and Ongoing Registrant Obligations.  Under no circumstances is the 
information contained herein to be construed as investment advice in any province or territory of Canada nor should it be construed as being tailored to the 

needs of the recipient. Canadian recipients are advised that JM Financial Securities, Inc., JM Financial Institutional Securities Limited, their affiliates and authorized 
agents are not responsible for, nor do they accept, any liability whatsoever for any direct or consequential loss arising from any use of this research report or the 

information contained herein. 


